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Purchasing Week Industrial Materials Price Barometer 


This index, based on 17 basic materials, was especially 
designed by the McGraw-Hill Department of Economics. 
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This Weeks Commodity Prices Price P tH 
Aug. 10 Aug. 3 Year % Yrly rice erspec ive 
METALS Ago Change 
Pig iron, Bessemer, Pitts., gross tom........++++++++: 67.00 67.00 67.00 0 AUG. 15-21 
Hd eg vag yang WB icc cscccsrescovesoes 46.00 66.00 66.00 0 
e Se Arr ecccece r 80.00 80.00 0 . S. oi : . 5 ; A . 
Steel, structural shapes, Pitts., cwt............. Fiene 5.50 5.50 5.50 0 U. S. off va ave Uhely 6 remem frm ow ; 3 cut in world prices ' 
l, structural shapes, Los Angeles, cwt............ 6.20 6.20 6 20 0 announced for Middle East crude and residual el oil. 
Seel, om s. rm. | SR PE eee $975 5.975 5.975 i) Indeed, purchasing agents for U. S. companies can count themselves lucky 
, bars, Chis edaeg Weaanses¢skhooveese'e 5.675 5.675 5.675 0 . . ‘a 
ee I SR, UES 5 odbc e ces pocccrccescece 5.30 5.30 5.30 0 if proces don’t irs - the next few months. 
Steel scrap, #1 heavy, del. Pitts., gross ton........... 30.00 30.50 38.00 —21.1 This paradoxical situation of lower prices for the rest of the world and 
Steel scrap, #1 heavy, del. Cleve., gross ton.......... 31.00 31.50 3800  —18.4 possibly higher prices in this country stems from the complex marketing 
Steel scrap, #1 heavy, del. Chicago, gross ton........ 32.00 31.00 36.00 —I1L! arrangements of the major oil companies and the intricacies of international 
— pis. x, 380 sbhvenexssrekysseserass a 26 247 + $3 oil politics. 
Secon — te EES ees co neeege .24 .24 .238 + 4 j i 
fedeee a vgh Ay git er seecenes 326 306 396 4101 Esso started the ball rolling for lower free world prices last week by 
Copper scrap, by smelters price, Ib............00++ (258 "255 245 4+ 53 cutting its charge for Middle East crude by approximately 14¢ a barrel. 
ames A ee 2 2 rr P But here’s the hooker: Middle East oil is shipped mainly to Asia and 
Nickel, electrolytic, producers, iGhe ond on sbabeaous 14 74 14 0 Africa; not much comes into the United States. Hence prices in this country 
Ee Mian cbsnchsapescscrvoccsdéces 1.038 1.045 1018 + 2.0 won’t be affected much. 
Zinc, Prime West, East St. Louis, Ib............+++. 3 13 11 +182 At the same time that there’s a glut in world oil markets, the supply of 
pe ili aaain ten i a ee ae residual fuel oil remains tight in the United States. 
uel oi or er C, ied beatae 6% i : i . ; 
Fuel oil #6 or Bunker C, N.Y., barge, bbl.......... 262 «26202374405 Recent U. S. price cuts are being restored, and there’s a chance that prices | 
Heavy fuel, PS 400, Los Angeles, rack, bbl.......... 1.95 2.15 eT ae could go higher if supply remains tight. 
Lp-Gas, Propane, Okla., tank cars, gal............. 035 035 04 —12.4 a * « 
Gasoline, 91 oct. reg., Chicago, tank car, gal......... 125 125 412 + 42 The real reason behind the decision to cut world prices: competition from 
oe yA reg., Sat SA, SO, eranetenss rg 409 = pe lower-priced Russian oil. _The Soviets just completed an agreement with | 
Heating oil #2, Chicago, Bali PRs ccccesivccscocs 09 ‘09 092 4 22 India to supply oil at considerably less than the price charged by free world | 
CHEMICALS oil companies. ! 
Ammonia, anhydros, refrigeration, tanks, ton........ 90.50 90.50 8650 + 46 This put the heat on American, British, French, and others to drop their 
penne, mga —_, Ho GaP aae a 34 * ee ad prices. The cut in Mideast residual fuel oil prices is real enough—for other | 
ustic soda, solid, drums, carlots, cwt......... J 4.80 4.80 aad : : : : 
Coconut oil, inedible, crude, tanks, N.Y. Ib......... 153 151 .18 —15.0 pares of the world but the earns reduction in posted crude ary ss 
Glycerine, synthetic, tanks, Ib.................0000. (293 "293 278 «644 83 is virtually meaningless since heavy discounts already were being offered in 
Linseed oil, raw, in drums, carlots REE EE Re eae .168 163 16° +4 many areas. ; : 
Phthalic anhydride, tanks, Ib.................+.+.- -185 185 165 +12.9 Best chance for greater supplies—and thus possibly lower prices—here 
Polyethylene resin, high pressure molding, carlots, Ib. . 325 325 35 — 19 would be for the government to increase more than seasonally the amount 
Rosin, W.G. grade, ian eg 4 ee eee 16.10 16.10 9.85 +63.5 f fuel oil all “ . " 
Be ii vvwad'beasecsccnesacne 31 31 31 0 or fuel 0} lowed to be imported into the United States. h 
* . * 
Soda li MO SEs sod ne cb n<eecceces A . 1.55 0 P P P 
Sulfur crude bulk, ‘oag ton eet. Page 2380 2330 23:30 0 In forecasting fall price and inventory trends, you’ve got to assess the | 
Sulfuric acid 66° commercial, tanks, ton............ 22.35 22.35 ar A a degree of business confidence. So for a shot in the arm, try the latest 
at oe scp age a oa — Ce McGraw-Hill Department of Economics forecast which looks to spending } 
by consumers, business, and government to buoy up the economy through 
PAPER — ~— ‘a aie 1960 and into 1961. 
APSE RCE RG AR DRS AIR 17.95 17.75 1720 +3. © The volume of consumer purchases, which accounts for about 65% of the | 
Bond. ad pape, #1 sulfite, water marked 20 Ib, car. lots, total volume of business, still is inching upward. In addition, consumer 
SP aeddbeeavevibusscscecascceesercceess: 25.20 25.20 25.20 0 income is hitting record highs 
Chipboard, es Fee os CU, WIL. cen cdnscpeeccves 100.00 100.00 95.00 + 5.3 : nih $ ‘ aah 
Wrapping r, std. Kraft, basis wt. 50 Ib rolls...... 9.50 9.50 900 + 5.6 : @ There will be no repetition of the sharp cutback of inventory building 
Gummed sealing tape, #2, 60 Ib basis, 600 ft. bundle. . 6.30 6.30 6.30 0 that was responsible for the weakness in some business sectors, particularly 
Old corrugated boxes, dealers, Chicago, ton.......... 18.00 18.00 21.00 —143 in steel, earlier this year. | 
esoongt ne eager pes ii aa ll ee i i ai © The rate of capital spending, which is up 13% over last year, will con- |! 
ment, Portian carilots, fob New Orleans, ee " 65 65 0 ti : 
Cement, Portland, bulk carlots, fob N.Y., bbl........ 418 418 4.18 0 gy the present level or better for some time to come. | 
Southern pine, 2x4, 4s, trucklots, fob N.Y., mftbm. . 120.00 120.00 129.00 ~ 10 € net balance of exports over imports, which has risen spectacularly 
pentes fr, 2x4, pa ome = * Chicage, mate. f. 1360 135.40 yoy ~ 2 so far this year, promises to keep on going up. 
ruce, 2X S, Carlots, fo oronto, mftom....... . x 5 —Is. : . : 
Fir plywood, 4” AD, 4x8, dealer crid, fob mili, msf.. 6000 6000 76.00 811 © Federal government spending will continue to expand, as a result of 
: ss the $700-million pay increase recently voted by Congress and because of the 
Burlap, 10 oz. 40”, N.Y., yd...........ssccesccees: re ae eee expected bulge in new defense orders. sy 
Cotton middling, 1”, N.Y. Ib...........--+0s.++-- a; an. oe eee beg this all adds up to, according to McGraw-Hill economists, is a 
Printcloth, 39”, 80x80, N.Y., spot, yd.............. .202 .202 195 + 3.6 steady increase in the nation’s total volume of business, with only a few 
ne aay NY. 99263, NY yd. By ae zn a dark spots—like industrial production running slightly lower in June than 
HIDES AND RUBBER in January; and the continuing squeeze on business profits. 
Hides, cow, light native, packers, Chicago, Ib......... 168 .168 30 —44.0 The outlook, however, is that the squeeze on profits will not be severe | 
Rubber, #1 std ribbed smoked sheets, N.Y., Ib....... 375 38 aT: eee enough or relentless enough to exert a dampening effect on the general 
t Source: Petroleum Week { Source: Engineering News-Record expansion in the immediate future. 


PURCHASING WEEK is published weekly by McGraw-Hill Publishing Co., Inc. Executive, 
McGraw-Hill Building, 330 West 42nd St., New York 36, N. Y. Printed in Albany, a A 
tion $6 a year in U. S. A. Single copies: 50¢. Postmaster. . 


Editorial, Circulation, and Advertising Offices: 


Second- class postage paid at Alb ee FE 
. Please send form 3579 to PURCHASING W EER, 330 W. 42nd St., N'Y. 36. N.Y. 


Vol. 3, No. 33 August 15, 1960 


Weakness in Steel Firms Some Chemical Prices 


New York—Weakness in steel 
has created, paradoxically, a 
strong outlook for some major 
industrial chemicals. Add the 
fact that chemical prices (see 
chart) have risen less than their 
production costs—thus leaving 
little price fat for trimming—and 
you have a generally firm outlook 
for industrial chemicals with few 
soft spots. 


Coke-Oven Chemicals 


The over-all chemical industry 
picture is dominated by the ex- 
tremely tight supply in coke-oven 
chemicals. The supply of these 
chemicals—benzene and naph- 
thalene, primarily—has been tied 
to steel production, which fell too 
soon after the steel strike to per- 
mit inventories of these chemicals 
to be built up. 

The outlook for the two main 
coke-oven chemicals and their 
major derivatives are: 

@ Naphthalene and phthalic 
anhydride: Naphthalene is selling 
for 6¢/ib. to contract customers. 
It’s spot price is considerably 
higher. Phthalic anhydride prices 
are very strong also. 

The naphthalene shortage has 
set off projects to augment petro- 
naphthalene (naphthalene derived 
from petroleum) capacity. But 
the earliest scheduled production 
from this additional source is 
February 1961 when Ashland Oil 
plans to start operating its 75- 
million Ib./year plant in Catletts- 
burg, Kentucky. 

Phthalic anhydride tags may 
ease a little earlier since it can be 
made from O-xylene as well as 
naphthalene. American compa- 
nies are trying now to work out 
bugs in O-xylene-to-phthalic 
process. Italy and Japan are al- 
ready able to do it economically, 
and it may be worth looking for 
imports of phthalic from these 
two sources at the end of the year 
or early 1961. 

@ Benzene and maleic anhy- 
dride: Established customers are 
getting benzene at 34¢/gallon 
while on the outside it’s selling 
for as high as 48¢/gallon. And 
here again, the derivative, maleic 
anhydride, is selling at high and 
rising tags. 

Additional benzene produc- 
tion—also from petroleum—is 
scheduled to come on the market 
starting in October (Sunray’s 
9-million gal./yr. plant in Tulsa, 
Okla.) and through 1961. 

Monsanto’s recent expansion 
of its maleic capacity in St. Louis, 
by 21-million lb./yr. together 
with other industry expansion 
plans may lead to oversupply in 
1961. 


Soft Spots 


Ammonia is suffering from ex- 
cess capacity, foreign competi- 
tion, and a poor fertilizer demand 
this year. The higher tags an- 
nounced for October 1 by West 
Coast producers look more like 
wishful thinking than effective 
pricing at this point. 

Hydrofluoric acid stocks are 
high right now. Aluminum pro- 
duction—the chief market for 
this chemical—has been over- 
shooting demand and has eased 
up a little lately. Unless Septem- 
ber brings a good pickup in alu- 
minum production, hydrofluoric 
acid is likely to continue in over- 
supply. 

Dry sulfur is selling, report- 
edly, at $1.50/ton lower than list 
price. Expanded liquid shipping 
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facilities for the East Coast may 
cut these market place tags even 
further in that area. 

The reason: Liquid sulfur is 
selling in Florida and farther 
north at the same price as dry sul- 
fur. Since this saves the pur- 
chaser the cost of liquefying his 
sulfur, it is expected that dry sul- 
fur will meet this competition by 
cutting its prices up to $1/ton. 

Most other important chemi- 
cals should be in good supply, 
and at stable prices through 1960. 

Glycerin stocks, for example, 
are heavy now, but strong foreign 


demand and growing domestic 
consumption should keep prices 
steady. Methanol and chlorine 
tags should also hold as widen- 
ing applications provide expand- 
ing markets. 

One group of chemical tags— 
those based on nonferrous metals 
—seems sure to fluctuate in the 
coming months. Price move- 
ments will depend on how inter- 
national developments affect such 
metals as tin and copper, and to 
what degree the expected fall 
business pickup will influence de- 
mand for them. 
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THERE’S POSITIVELY 
NOTHING LIKE NEW GOODYEAR 


BELTS 


—for positive assurance of quality in maximum-efficiency belts 


With Goodyear quality Positive Drive Belts now at your disposal, you’re 
free to explore all these new avenues in machine or appliance design — 


And remember — Positive Drive Belts are designed 
and built to the famed Goodyear high standards of 
quality. For full details on belts for drives from 
fractional to 600 H.P—for speeds up to 16,000 f.p.m., 


Goodyear Positive Drive Belts are manufactured under license and according to U.S. Patents 2,507,852 and 2,397,312. 


POSITIVE DRIVE BELTS BY 


Goo 


contact the G.T.M. — Goodyear Technical Man. He’s 
available through your Goodyear Distributor —or by 
writing Goodyear, Industrial Products Division, 
Lincoln 2, Nebraska, or Akron 16, Ohio. 


DFYEAR 


THE GREATEST NAME IN RUBBER 
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This Week's 


Washington 
Perspective 


Space Administrator T. Keith Glennan has laid out a 10-year, 
$15-billion dollar space program before some 1,300 industry 
officials and told them that at least 75% of the money will be 
spent with industry. 

This year, Congress voted the space agency some $915-million. 
In the next year or so its annual budget will reach $1.5-billion, 
Glennan predicted. 

The agency will be purchasing thousands of items for vir- 
tually as many companies in the coming years, the space officials 
told the industry group. They range all the way from batteries 
of electronic components, and networks of valving and tubing, 
to such mundane items as miles and miles of communication 
cabling, and building materials for launching sites and logistical 
housing. 

Within the next decade, the space experts have a total of 
some 260 space shots planned. They include such things as 
testing out new rocket engines now under development; landing 
and taking off from the moon, sending satellites to Mars and 
Venus; and building space platforms to orbit Earth. 


AUG. 15-21 
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In addition to these plans of the National Aeronautics and 
Space Administration, the Army, Navy and Air Force are 
actively working on space projects of their own. 

Industry, too, is beginning to turn to space for commercial 
uses. American Telephone and Telegraph is exploring the possi- 
bility of using satellites for worldwide communications, Radio 
Corp. of America is looking at it for use in communication and 
television. 

And, this is only the start. As soon as the basic research in 
developing useful space satellites begins to pay off, there is sure 
to be a rapid swing to this media by industry. 

It all adds up to a sizable dollar volume in procurement that 
will be generated. Right now, companies across all fields of 
industry are scurrying to see where they fit into the space 
picture. 


* * e 

National economic policy is being quietly revised in the light 
of the zipless business performance. 

Without ever quite saying so, the government is shifting its 
economic stance to a defensive position to try to keep business 
operating at a high level this election year. 

Primary reliance for now is to utilize traditional monetary 
weapons. The Federal Reserve Board’s action last week in free- 
ing bank reserves is an example (see page 1). 

The Federal Housing Authority also is pursuing an aggressive 
policy of stimulating mortgage money markets to try to spur 
homebuilding, a classic business stimulating device. 

But the Administration also is acting in several other ways: 
Defense spending is going up; defense contract letting is being 
speeded. And the Commerce Dept. is shooting more money into 
the hands of the states for highway building the rest of the year. 

Pres. Eisenhower in the past has been reluctant to use the 
government to try to affect the economy so directly. But this is 
an election year, and the Republicans have no intention of sit- 
ting idly by and taking a chance that the economy might falter. 


> 2 * 

Eisenhower at his press conference last week strongly re- 
affirmed his belief that no recession was brewing. He noted that 
the major weak spot in the economy is steel, and commented 
that the country couldn’t expect to absorb a high rate of steel 
production continually. 

Inside the government, the concern is to try to keep the low 
level of steel activity from spreading to other sectors. Hence 


the renewed vigor in applying government economic antidotes. 


Latest Week Year 
: Week Ago Ago 
Steel ingot, thous tons 1,556 1,537* 335 
Autos, units 104,046 107,019* 108,240 
Trucks, units 14,255 21,896* 11,200 
Crude runs, thous bbl, daily aver 8,271 8,290 7,833 
Distillate fuel oil, thous bbl 12,873 12,834 12,415 
Residual fuel oil, thous bbl 5,805 5,598 6,153 
Gasoline, thous bbl 29,040 29,014 28,167 
Petroleum refineries operating rate, % 84.5 84.7 80.7 
Container board, tons 161,288 170,336 171,902 
Boxboard, tons 97,020 33,828 103,563 
Paper operating rate, % 91.2 Si47 94.3 
Lumber, thous of board ft 235,532 228,043 243,906 
Bituminous coal, daily aver thous tons 1,365 1,321* 1,198 
Electric power, million kilowatt hours 14,709 14,746 13,675 
Eng const awards, mil $ Eng News-Rec 435.5 561.7 412.4 
*Revised 
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RISING PETROLEUM TAGS overcame declines in 


increase for lubricating oils. Rubber belting and 
material handling equipment also rose slightly. The 


steel and other metal products to send Purchas- 
ing Week’s wholesale price index up to 103.6 in 
July from June’s 103.5. The biggest price boosts 
were a 2.4% jump in gasoline prices and a 1.2% 


biggest price cut—2.2% —came in wire and cable, 
while smaller drops showed up for finished steel 
products, metal containers, and office machinery. 


Plastic Producers 
Cut Prices in Bid 
For New Markets 


(Continued from page 1) 
been in a profit-squeeze despite 
rising sales. 

“Competition is tough in that 
end of the business,” one source 
said, “and converters have been 
finding it hard to make a buck. 
This price cut gives them a 
chance to get back on the track. 

“They'll probably pass part of 
the reduction along to customers 
and keep a portion for them- 
selves.” 

In announcing the new prices, 
R. K. Turner, president of Union 
Carbide Plastics, said the move 
was part of the company’s long 
range plan to broaden the use of 
polyethylene. 

He said the new prices may 
make the material more desirable 
and economical for such indus- 
tries as tobacco, candy, gum, 
dried foods, multi-wall bags, and 
building construction. 

The price move is certain to 
put several competing materials, 
such as cellophane, under further 
competitive pressure. In fact, one 
producer pointed out: 

“Conventional _ polyethylene 
film is already cheaper than cello- 
phane when purchased in volume. 
And now, with these lower prices, 
we might expect to gain a further 
share of its markets.” 


More Plywood Firms 
Join Production Cutback 


New York—Two more major 
plywood producers curtailed pro- 
duction last week in the wake of 
an industry-wide overproduction 
problem which has caused prices 
to sag close to 17% this year. 

U. S. Plywood Corp. an- 
nounced it would cut back its fir 
plywood production 20% by 
switching all its mills to a four- 
day week. 

At the same time, Crown Zel- 
lerbach Canada, Ltd. said it 
would cut back 25% of its ply- 
ay production at Fraser Mills, 

Both moves followed similar 
announcement by Evans Prod- 
ucts Co. (see PW, Aug. 8, ’60, p. 
1) following a $4 price drop to 
$60/1,000 sq. ft. on % in. thick- 
ness—a 15-year low. 
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This Month's Industrial Wholesale Price Index 


Item Latest Month Year % Yrly 
Month Ago Ago Change 
Cotton Broadwoven Goods.... 103.9 104.1 100.0 + 3.9 
Manmade Fiber Textiles. ..... 97.0 97.0 100.1 — 3.1 
SNS STC TOT Le 115.9 1168 134.6 —13.9 
I coon bein besseowe des 97.1 94.8 94.1 + 3.2 
Residual Fuel Oils........... 79.7 78.8 73.2 + 8.9 
Raw Stock Lubricating Oils... 109.5 108.4 97.5 +12.3 
Inorganic Chemicals ......... 103.4 103.3 102.5 + 9 
Organic Chemicals .......... 99.7 99.7 99.4 + 3 
Prepared Paint ...........-. 103.5 103.4 103.4 + 1 
ee rrr re 93.5 92.8 100.8 — 7.2 
Rubber Belts & Belting....... 105.5 105.5 103.8 + 1.6 
Lumber Millwork ........... 106.4 1064 107.0 — 6 
Err 99.8 99.8 99.8 0 
Paper Boxes & Shipping 
Eecihaistens PER ids sd one's 105.2 105.2 101.9 + 3.2 
Paper Office Supplies......... 102.5 102.5 101.2 + 1.3 
Finished Steel Products....... 108.8 109.1 109.1 _ 
Foundry & Forge Shop 
SS ere 108.4 1084 107.8 + 6 
Non Ferrous Mill Shapes. ..... 100.0 100.0 93.8 + 6.6 
WOES OF GID. Soe e ccc vceees 88.4 90.4 89.6 — 13 
Metal Containers ............ 104.1 104.3 103.7 + A 
RE i oe las a6 11232... 1332: 169 + 2.1 
Boilers, Tanks & Sheet Metal 
REE PRE re 102.2 102.5 99.2 + 3.0 
See 106.3 106.3 104.9 + 13 
Power Driven Hand Tools.... 108.6 108.6 108.2 + A 
Smail Cutting Tools.......... 119.0 119.0 107.3 +10.9 
Precision Measuring Tools.... 109.5 109.5 109.1 + A 
Pumps & Compressors........ 112.4 1123 111.4 + 29 
Industrial Furnaces & Ovens... 121.3 121.3 116.5 + 4.1 
Industrial Material Handling 
EET 106.6 105.9 111.3 — 4.2 
Industrial Scales ............ 115.7 115.7 115.2 + 4 
Fans & Blowers.............. 104.5 1045 104.3 + .2 
Office & Store Machines & 
ee 104.8 105.0 104.4 + 4 
Internal Combustion Engines.. 103.9 103.9 103.7 + 2 
Integrating & Measuring 
PURINE 65 v.ncccceccnce. 120.2 120.2 1174 + 2.4 
Motors & Generators......... 101.4 1014 104.1 — 2.6 
Transformers & Power 
PE Se vaicdconc nie sss 97.1 97.2 102.1 — 49 
Switch Gear & Switchboard 
eT ee eee 106.6 106.6 108.8 — 2.0 
Arc Welding Equipment...... 109.0 108.1 103.0 + 58 
Incandescent Lamps ......... 130.9 130.9 130.9 0 
ry eee 106.2 106.2 109.0 — 2.6 
Commercial Furniture ....... 106.9 106.7 105.7 + 1.1 
Glass Containers ............ 103.3 103.3 106.3 — 28 
Se ae ne 95.9 95.9 99.7 — 3.8 
Concrete Products ........... 104.5 104.5 103.4 + 1.1 
Structural Clay Products...... 107.4 107.4 106.6 + #8 
Gypsum Products ........... 104.7 104.7 104.7 0 
Abrasive Grinding Wheels.... 94.8 94.8 98.7 — 4.0 
Industrial Valves ............ 117.1 1171 1166 + 4 
Industrial Fittings ........... 92.6 92.6 98.4 — 59 
Anti-Friction Bearings & 
Components .............. 90.5 91.9 91.9 — 15 
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BEER 


“TIME AFTER TIME AFTER TIME, THE SAME HIGH MACHIN. © 
ING SPEEDS AND FEEDS THAT STEP UP PRODUCTION — 4 
REDUCE COST .. . TIME AFTER TIME, THE SAME CLOSE * 
TOLERANCE CONTROL, FINE FINISH, LONG TOOL LIFE... ‘ : 
THE CONSISTENT AND DEPENDABLE QUALITY AND UNI- 4 
FORMITY YOU NEED... YOUGET... WITH INLAND LEDLOY® 

LEADED STEELS. AND°NO WONDER.’FOR INLAND PI. 
ONEERED IN THE DEVELOPMENT OF LEADED STEELS... “ 


HAS LONGER, MORE CONTINUOUS EXPERIENCE THAN 


ANY OFHER PRODUCER IN THE WORLD ... ASK YOUR “™ 


STEEL SUPPLIER ABOUT 
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Billions of $ 


30}- 


When Recession Strikes Government Payments” 


25+ 


To Individuals Go Up 


Before downturn 


During recession 


1948 - 49 1953 - 54 1957 - 58 


% Unemployment compensation, socia! security, and other transfer payments 


Leveling Off of Business Activates | : 


New York—Occasionally these 
days you hear the current state 
of business activity referred to 
as a recession. More frequently, 
you hear predictions of a reces- 
sion in the offing—early in 1961 
is the date usually assigned by 
those who hold this viewpoint. 

But seldom any more do you 
ever hear, even from the gloomi- 
est of prophets, any mention of 
the possibility of a depression. 

The reason for this is that the 
economy now has a number of 
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August 15, 1960 built-in stabilizers 


triggered automatically whenever 
there’s any prolonged business 
pause or the threat of a down- 
turn. 

These stabilizers have been 
working throughout the post-war 
period to keep economic slides 
from becoming avalanches. And 
some of them are swinging into 
action again—this time to keep 
the economy propped up at a 
near-record level. 

A recent study by the Bureau 
of Economic Studies of Macal- 
ester College, St. Paul, Minn., 


Who cares about your 
Wire Cloth Fabrications? 


CAMBRIDGE does... 


that’s why you automatically get service 
with your order . . . whether you need 
dozens of midget strainers or a single 
giant-sized retaining screen. 

Careful, competent workmanship and 
constant inspection assure you of quality 
- . « modern machinery and accurate 
scheduling assure you of prompt delivery. 
And, a Cambridge Field Engineer follows 
up your order to make sure our product 
is giving you the best possible service. 
Let us quote on your next order for wire 
cloth fabrications. We manufacture wire 
cloth from any metal or alloy—including 
titanium—in nine basic weaves. We'll 
work from your prints or draw up prints 
for your approval. Call your Cambridge 
Field Engineer . . . he’s listed in the yellow 
pages under “Wire Cloth”. Or, write for 
FREE 94-PAGE CATALOG. 


The Cambridge 
Wire Cloth Co. 


Department AL ¢ Cambridge 8, Md. 


Manufacturers of Wire Cloth, 
Metal-Mesh Conveyor Belts, Wire Cloth Fabrications 
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notes five major areas where 
these stabilizing effects are visi- 
ble: 


@Transfer payments—These 
consist of unemployment bene- 
fits, social security, and other gov- 
ernment relief payments. They 
tend to increase quickly when 
there’s any sign of a business 
pause or downturn. 


© Corporate policy—Most 
large firms keep most of their 
employes on the payroll, even 
when business activity falls off. 
This is done to keep their trained 
labor forces intact, and is paid 
for by dipping into profits. 


@Corporate tax reduction— 
Decline in one of industry’s big- 
gest costs (taxes) aids the above 
policy. It frees a lot of money 
for other expenses, such as 
wages. Looking at this another 
way, Uncle Sam, by easing his 
tax bite, is underwriting a por- 
tion of industry’s wage and salary 
bill. 


@ Consumer savings—Because 
of high living standards, con- 
sumers are loathe to cut down 
on spending when income falls. 
How do they keep going? By 
dipping into personal savings. 


@ Personal tax reduction— 
Just as Uncle Sam helps corpora- 
tions by taking a smaller tax bite 
when their profits fall, so he aids 
consumers by collecting smaller 
taxes when their incomes drop. 
The net effect is a better mainte- 
nance of take-home pay, hence, 
a fillip to consumption. 


The “built in” effect of trans- 
fer payments is illustrated in the 
chart above. It compares these 
payments at the height of each 
boom and during the subsequent 
trough. 

In all cases there were quick 
and substantial rises in this key 
income source. 

From the end of 1948 to the 
end of 1949, almost $2-billion 
in additional purchasing power 
was pumped into consumer hands 
via this type of payment. The 
same picture held for the 1953- 
54 downturn. 


Higher in 1958-59 


When you get to 1957-58 re- 
cession, the increment is even 
larger. If you consider the first 
quarter 1958 as the lowpoint, 
you wind up with a transfer pay- 
ment increase of $5-billion. 

Why the much bigger increases 
in the last recession? There are 
two reasons: First, the 1957-58 
recession was much more serious 
than the other two—and as such, 
heavier relief payments were re- 
quired. Second, it reflects the 
growing sensitivity of transfer 
payments as a_ Sstabilizer—as 
more and more states expand 
their unemployment insurance 
programs. 


How much they have grown 
can also be seen from the chart. 
The over-all level (both in pros- 
perity and recession) has been 
increasing steadily over the post- 
war period. 

Another key point: The fact 
that these transfer payments go 
to the poorer people (those hurt 
most in a recession) is of prime 
importance. It means purchas- 
ing power is bolstered in the area 


that most needs bolstering. 
A recent government study 
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Anti-Recession Forces 


shows how much low incomes 
are beefed up in this way. 
Based on a breakdown on income 
distribution for 1957, almost 
25% of the income of families 
making under $4,000 per year 
came from this source. 

Moreover, this was a good 
year. A breakdown during a 
recession would probably show 
a figure closer to 30%. 

But, while transfer payments 
are the quickest and fastest grow- 
ing stabilizer, they’re not the 
only one. 


The Combined Effect 


The combined effect of all the 
“built in” stabilizers during the 
1953-54 downturn is shown in 
the chart above right. During 
that recession, net income from 
production (basically, gross na- 
tional product) fell $11.2-billion. 
But the automatic stabilizers were 
strong enough to increase con- 
sumption during that period 
thereby halting the recession be- 
fore it could snowball. 

The biggest contribution came 
from Uncle Sam in the form of a 
drop in corporate taxes. Corpo- 
rate profits fell $8.1-billion, but 
profits after taxes fell by only 
$3.1-billion. Thus a $5-billion tax 
reduction became available to 
the nation’s companies for main- 
taining labor outlays and other 
expenses. 

But since that alone was not 
sufficient to meet payrolls (which 
remained relatively high), indus- 
try also had to dip into after-tax 
profits. Here it got an addi- 
tional $3.2-billion to meet cur- 
rent expenses. 

In this way, corporations (with 
an assist from Uncle Sam) were 
able to bolster consumer income 
by an important $8.2-billion 
($5.0-billion + $3.2-billion). 

Government transfer payments, 
which went up $1.9-billion, also 
contributed to the income stream. 

Add this $1.9-billion to the 
$8.2-billion corporate stabilizing 
effect and you come up with a 
figure of $10.1 billion—almost 
enough to offset the $11.2-billion 
drop in income from production. 
Result: Personal income over the 
period fell only $1.1-billion 
($11.2-billion less $10.1-billion). 

And even here, the reduction 
did not result in a like decline in 
consumption. For the two other 
stabilizers came into play. 

Uncle Sam reduced his tax 
take from the public and, in ef- 
fect, made an additional $3-bil- 
lion in purchasing power avail- 
able. And since consumers like 
to maintain their standard of liv- 
ing, they spent it all—and more, 
too. Figures show they also took 
some $1.3-billion out of personal 
savings. 

This meant that personal con- 
sumption actually rose during the 
recession. For the $1.1-billion 
drop in the income source of pur- 
chasing power was more than off- 
set by $4.3-billion worth of other 
purchasing power ($3-billion via 
taxes and $1.3-billion via sav- 
ings). 

Result: Consumption actually 
rose by $3.2-billion ($4.3-billion 
minus $1.1-billion) during the 
recession—thanks to the working 
of all these stabilizers. 

In 1957-58 an even sharper 
downturn was again offset by 
automatic stabilizer action. 

And this transfer payment fac- 
tor is again beginning to increase 


—even though income is still 
close to its record high. 

In June, 1960, for example, 
total transfer payments were run- 
ning at a seasonally adjusted an- 
nual rate of $28-billion—$1.8- 
billion above a year earlier. 
That’s the biggest jump on record 
for a so-called prosperity period. 

This rise in transfer payments 
is an additional source of buying 
power. It not only could pre- 
vent a recession from snowball- 
ing, it could even keep one from 
actually getting started. 


Stabilizers at Work 
1953-54 recession 
When income from production declined by 


$ 11.2 billion 


"Built in" stabilizers went to work : 
Corporation taxes dropped 


Corps. dipped into net profits 


$ 3.2 billion 


2 $ 5.0 billion | 


Personal income taxes dropped Transfer payments jumped People used savings 


Result: consumption actually rose during downturn by 
$ 3.2 billion 
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Right toa 
thousandth 
when you 


adjust with 
[AMINUM” 


Just p-e-e-l the laminations—it’s that easy to get accu- 
rate assemblies with LAMINUM ... even as close as a thou- 
sandth. No machining. No grinding. No counting. No 
stacking. No miking. And no need for stand-by equipment. 


LAMINUM is versatile, too. You have a choice of brass, 
mild steel, stainless or aluminum...of .002” or .003” 
laminations . . . of plastic bond or metallic bond. 


Whatever your choice, we'll custom-stamp LAMINUM 
to your own rigid specifications... any size, any shape, 
and quantity ...to look and act like solid metal... to 
help you produce more and better assemblies... in less 
time . . . and at less cost. 


That’s what makes LAMINUM so practical. So popular. 
So easy to use. Revised SHIM DESIGN FOLDER No. 4 gives 
complete up-to-the-minute engineering data. Send for 
your copy today. 


THE LAMINATED SHIM COMPANY, INC. 
Home Office and Plant 
4708 Union St., Glenbrook, Conn. 

» 


West Coast Sales and Service 
600 Sixteenth St., Oakland 12, Calif. 


Report Flays New York City Purchasing Setup 


New York—The purchasing 
department of the richest city in 
the world is being prodded into a 


drastic overhaul of its present 
setup. 
City Administrator Lyle C. 


Fitch, whose office has been in- 
vestigating the New York pur- 
chasing department over the last 
few months, has issued a report 
that includes seven specific rec- 
ommendations for revising city 
buying practices. The recom- 
mendations call for: 

© “Better liaison between the 
department and the using agen- 
cies through the creation of a 
purchase council composed of 
the using agencies. 

@ “Designation by the Com- 
missioner of Purchase of an as- 
sistant to be responsible for 
maintaining contact with users. 

@“Broadening the member- 
ship of the Board of Standardiza- 
tion, which approves commodity 
specifications, to include repre- 
sentatives of major departments. 

@“Improvement of quality of 
items purchased through more 
rigorous tests, and accumulation 
of data on the performance in 
use. 


@“Wider use by the depart- 
ment of ‘acceptable brands lists,’ 
and of specifications already de- 
veloped by industry and other 
government agencies. 

@“Use of qualified non-engi- 
neering personnel, as well as 
engineers, in the work of prepar- 
ing and revising specifications. 

@“Measures to improve and 
reduce costs of warehousing and 
delivery systems.” 

Deputy City Administrator 
Roger J. Browne, who is now 
the acting purchase commis- 


New Erie P.A. Prepares 
Purchasing Manual For 
All Municipal Agencies 


Erie, Pa.—Gus Halupcezynski, 
recently appointed city P.A. of 
Erie, has started preparing a new 
purchasing manual for presenta- 
tion to all municipal depart- 
ments. 

The manual, which will be sub- 
mitted to Mayor Arthur J. 
Gardner and the Purchasing 
Agents Assn. of Erie for their 
approval, was one of Halupcezyn- 
ski's first acts as new city P.A. 

He was appointed as a result 
of an executive order by the 
mayor, who is trying to establish 
a central purchasing system for 
the city. However, Gardner, who 
has been opposed by city council- 
men, has succeeded so far in cen- 
tralizing only the police and 
water department purchases 
under the new P.A. 


RCA Compiles Directory 


sioner, told PURCHASING WEEK, 
he would study the Fitch recom- 
mendations carefully. “Such rec- 
ommendations as are feasible will 
be acted upon as quickly as pos- 
sible,” he said. 

The Fitch report also lists new 
charges of inefficiency and mal- 
function against the department, 
including complaints that the city 
buying agency continues to 
supply a certain make of type- 
writer “over the objections of the 
using agencies.” 

Fitch also criticized the de- 
partment for buying brands of 


washing machines and hospital 
sterilizing machines for which 
there were no local sales or serv- 
ice representatives, and for fail- 
ing in many instances, to force 
vendors to live up to their con- 
tracts. 

The Fitch report came on the 
heels of the “rock salt scandal,” 
which resulted in suspension of 
Purchase Commission Joseph V. 
Spagna last June 17, after the 
State Investigation Committee 
charged the city had been cheated 
out of $176,599 on bulk rock salt 
bought by Spagna’s department. 


Retired P.A. Starts Service to Help 
Buyers Locate Hard-to-Find Items 


Houston—A retired purchas- 
ing executive is starting a unique 
telephone service here to help 
buyers of tools, machinery, and 
industrial supplies locate hard-to- 
find items in this area. 

The service, called Industrial 
Buyers Information Service, Inc., 
is designed to aid both suppliers 
and buyers through an automatic 
card system carrying names, 
addresses, and telephone num- 
bers of dealers, representatives, 
and factories who handle the 


products in question in one stage 
or another. 

Directing the operation is 
W. A. Koch, who recently retired 
after 20 years at Briggs-Weaver 
Machinery Co. Koch, with more 
than 30 years of experience in 
the purchasing field, plans to 
operate the service so that only 
one call to his bureau and one 
subsequent call to a dealer will 
solve many purchasing agent 
problems on materials that are 
hard to locate. 
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Introducing 


One 


step 
cormacé 


IOV 


the new leader 
in photocopying 
machines 


The One-Step CORMAC 
“500” is an exciting new 
development in photo- 
copying machines. The 
result of many years of 


= applied research, it of- 


fers new and exclusive 
advantages that greatly 
simplify and speed up 
your office copying work. 
Here are the features that 
make it the most effi- 
cient, economical and 
versatile photocopy in- 
strument you can buy. 


One-Step Operation gp no separate exposure and process feeding. Copies are made in 
seconds—at the flick of a switch. Cuts time one-third! Ends Solution Handling Forever 
@ with Cormac’s exclusive Flo-Matic Control. No mess, no spilling, no waste. The 
cleanest copier ever produced. Operates on the corner of your desk! Copies Anything 
@ from any original up to 14” wide by any length... pen, pencil, crayon, any ink or 
color, even spirit duplications! New Simplicity g anyone can make Cormac “500” 
copies. No experience, no skills required. Slip in the original... take out a perfect, 
permanent copy! New Quality of Reproduction g the CORMALITE Line of papers and 
supplies gives you the finest quality reproductions, are permanent photo-accurate 


CORMAC PHOTOCOPY CORPORATION 
80 Fifth Avenue, New York 11, N. Y. 


0 Yes, I’d like a 5-minute demon- 
stration of the New Cormac “500”. 


(0 Rush further information on the 
“500” and the FREE SELECT-O- 
MASTER OFFICE SYSTEMS 
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: GUIDE. 
Of Foreign-Made Tubes copies of the original! New Beauty gg designed in the modern style by Raymond Loewy . 
d Associates in lustrous, two-tone, unbreakable Styrene cabinet. Blends tastefully with +: pate. Time : 
Harrison, N. J.—Radio Corp. any office decor! Guaranteed gg the New Cormac “500” carries the famous Cormac : = 9 : 
of America has issued a new Service Guarantee. It is available NOW through Cormac’s nation-wide sales-service +: wame.... Title : 
directory describing the U.S. and dealer organizations. Fill out the coupon for more complete information—-ora : #2. © : 
equivalents of approximately 500 demonstration in your office at your convenience. a a : 
foreign - made _ receiving - type : : 
> ie 3 SCOR MAG | eis sess 
The directory, available to PHOTOCOPY CORPORATION : : 
dealers, technicians, buyers, and Executive Offices: 80 Fifth Ave, New York 11,N.Y. :  City.............. Zone.... State....++. : 
others interested in the elec- $ : 


SOLD AND SERVICED BY FACTORY-TRAINED REPRODUCTION SPECIALISTS 
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tronics field, was compiled by 
RCA’s Electron Tube Div. here 
in order to simplify replacement 
of foreign tubes with American- 
made substitutes. 
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Detroit—Dual-Evans Corp. 
has begun production of a new 
double-duty piggyback trailer 
which can convert from an auto- 
mobile carrier to dry freight trans- 
port. 

The trailer was designed specif- 
ically foruse on railroad flat- 
cars, but also can move on its 
own wheels over the highway, 
company spokesman said. 

Eugene A. Casaroll, vice-presi- 
dent, said Interstate Commerce 
Commission regulations restrict- 
ing licensed over-the-road auto 
carriers from trucking other com- 
modities will not be violated if 
the double-duty trailers are 
shipped aboard railroad cars. The 
railroads have the franchise to 
act as local truckers in areas 
where they have delivery depots, 
he said. 

No special tools are needed to 
convert the trailer which has a 
standard dock-height floor allow- 
ing loading with mechanized 
loading equipment. 

The switch from auto carrier 
to freight trucker takes less than 


Dura Moves Into 
Truck and Trailer 
Equipment Fields 


Detroit—Dura Corp., producer 
of automotive, agricultural, indus- 
trial, and consumer products, has 
acquired Page & Page Co., of 
Portland, Ore. 

Acquisition of the West Coast 
firm marks Dura’s first move into 
the field of truck and trailer 
equipment making. Dura officials 
said the parent company would 
begin production of Page’s line of 
tandem-axle suspensions and 
other products in Dura mid-con- 
tinent plants. 

Page equipment, including 
shock-minimizing devices for 
truck transmissions, full-floating 
fifth wheels for automotive 
tractors, and piggy-back equip- 
ment, is currently being produced 
only in Portland and Denver. 

Acquisition of Page and Page 
marks another step in Dura’s 
long-term diversification pro- 
gram, which started in 1959 with 
purchase of Weaver Manufactur- 
ing Co., Springfield, Ill., makers 
of lifts, jacks, and other garage 
equipment. 

Last year, Dura took over 
Buch Manufacturing Co., of 
Elizabethtown, Pa., an old-line 
producer of garden equipment. 


ToledoNames Committee 


To Improve Port Rates 


Toledo—The Port Authority 
has named a three-man com- 
mittee to study methods of im- 
proving rates on commodities 
moving through the port of 
Toledo in export or import trade. 

Port Authority General Man- 
ager Louis C. Purdey, termed the 
revision and improvement of 
Toledo’s freight rate structure 
“urgently necessary.” 

Certain deterrents to trade 
movements must be removed, 
Purdey said. In many instances, 
he said, rates are unfavorable or 
discriminatory and have not been 
altered to make use of the St. 
Lawrence Seaway. 

The general manager recom- 
mended that a consulting firm be 
retained to make a study of com- 
modities moving through the port. 
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Convertible Trailer Can Carry Autos or Freight 


10 minutes, a spokesman said. 

“A railroad or fleet operator 
can schedule transportation of 
automobiles one way and revenue 
producing dry freight returning 
with his trailer on the return 
haul,” said Edward S. Evans, a 
company director. “Or, he can 
haul autos both ways, or package 
freight both ways. This allows 
greater flexibility coupled with re- 
duced costs in the delivery of 
products. 

“Most railroads and highway 
truck operators are faced with 
the problem of one-way loads. 


The new trailer solves these prob- 
lems.” 

Four  standard-sized auto- 
mobiles can be transported in the 
trailer. When the cars are un- 
loaded, the upper rack can be 
lifted to the ceiling and the ir- 
regular floor leveled off by raising 
recessed steel panels. Locking de- 
vices are provided to protect dry 
cargo from load shift damage. 

A refrigerated prototype will 
be completed within two months, 
a spokesman said. A company 
official noted that final costs have 
not yet been determined. 


DOUBLE-DUTY TRAILER, manufactured by Dual-Evans Corp., Detroit, 
carries four autos, can switch to dry freight transport in 10 minutes. 
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BOSTRON Tensile Members 


GREATER STABILITY — Changes in humidity — 
and the resulting moisture regain — often mean a 
matching problem with ordinary V-Belts. The moisture 
regain of BOSTRON is low — 0.4% — or Yoth that 
of the conventional reinforcing fiber. This means far less 
time spent in matching, and lower belt inventory too. 


HIGHER STRENGTH — Stronger belts can with- 
stand more shock loading, need less maintenance. 
BOSTRON is approximately Rie stronger than the 
conventional fiber used in V-Belts. 


‘STRETCH RESISTANCE — V-Belts reinforced with 


BOSTRON have low stretch. BOSTRON is inherently 
stretch-resistant and the cords are put through a 
special heat and tensioning process to further minimize 
stretch. Thus, belts reinforced with BOSTRON show 
comparatively little growth — even after many months 
of continued operation. 


NEOPRENE with 
FIBER-DISPERSED Stock 


GREATER RESISTANCE to oils, heat, abrasion, 


chemicals and ozone is provided by Neoprene. 


HIGH CROSS-WISE RIGIDITY is provided by 
the closely-packed, straight-line formation of the fibers 
in the compression member. 


EXCEPTIONAL LENGTH-WISE FLEXIBILITY is 
— by the virtually frictionless positioning of 
ibers. 


EXTRA SUPPORT for the tensile members during 
shock-load impact and during normal operation. 


The industry’s most advanced developments 
are now standard in the entire BOSTON 
Multiple V-Belt line! 


@ CUT DOWN MAINTENANCE @ MAINTAIN SMALLER INVENTORY @ SAVE MATCHING TIME @ SAVE TAKE-UP TIME 


BOSTON WOVEN HOSE & RUBBER COMPANY 


BOSTON 


Olv. OF AMERICAN BILTRITE RUBBER CO., INC. 


BOSTON 3, MASS. 


INDUSTRIAL HOSE BELTING 


> Ff Fe DP B& 


V-BELTS 


PACKING MATTING TAPE 
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P/W MANAGEMENT MEMOS 


A collection of timely tips, quotations, and inside slants on management and industrial 
developments, along with a run-down of events and trends of use to the purchasing agent. 


Computer Talk 


There’s a new branch of management science that’s been 
fathered by the computer. The experts call it “data communi- 
cation,” and it covers the movement of business information in 
networks from many originating points in a company to and 
from a computer, or from computer to computer. 

Just as in data processing, this technique is meant 
to speed up the flow of information. Computers use 
up information so fast, or spew out results so quickly 
that traditional manual methods, such as printing, 
telegraph, or teletype, just can’t keep up with the 
electronic brains. 

Again, human beings are getting in the way of 
progress. What’s needed are direct links between 
computers so the machines can talk to each other in 
“computer language”. This would save translating 
from computer to “human talk” and back again. 

The problem may be solved by ultra-high speed printing 
devices and new micro-wave transmission lines. A whole new 
assortment of hardware will come in—perhaps $1.5-billion in 
sales worth by 1970. That’s more than the whole computer 
market is worth today, says electronic industry experts. 

Data communication will affect the P.A. whenever 
he receives and transmits bits of information from 
other departments—which is most of the time. There 
will be a whole range of new skills to learn, and the 
man who is familiar with EDP will have a big 
advantage when purchasing is worked into the “net- 
work,” as the engineers call the interrelated system. 

The new technique should make possible some big savings 
in inventory investment and ordering time. One expert pre- 
dicts that up-to-the-minute information on stock levels will 
enable industry to cut inventory levels by 20%. Since manu- 
facturers now have about $88-billion invested in inventory at 
a carrying cost of 20¢ and 30¢ per dollar of inventory, the po- 
tential savings should make this a prime area for computeriza- 
tion and data communication. 


The Profits of Industry 
There’s been a rather widespread decline in 


industry profit rates since 1940, according to a 
report just released by the Federal Trade Com- 
rs 


This will hardly come as startling news to anyone—but 


what is surprising is the extent of the decline. Of the 24 
industries surveyed, the report said, 15 showed declines of 
anywhere from a third to a half of their profit rates, while 
only 9 were on the plus side, with rises of from 25% to 
35%. The study, which used the rate of return on invest- 
ment as a yardstick, compared profits in 1940 with those in 
1958 for similar firms, 


Industries showing a decline included metal- 
working, basic metals and smelting, motor vehi- 
cles and equipment, engines and turbines, textiles, 
and finished goods—all areas in which costs of 
materials and labor have risen faster than prices. 


Profit rates went up mostly in the food and service indus- 
tries, where prices have moved up faster than materials and 
labor costs. The reason for this is that consumers apparently 
are more willing to pay more for such conveniences as pre- 
processed, precooked, and frozen foods, as well as for services 
in general. 


The Strategy of Job Hunting 


If you’re looking for a new job, you can save yourself a 
lot of headaches by using the right approach, says E. A. But- 
ler of E. A. Butler Associates, management consultants and 
executive recruiters. 


All too often, Butler reports, the people who 
come to him for help in finding a new berth are 
appallingly ignorant about such basic matters as: 
locating suitable employers, writing resumes, deal- 
ing with employment agencies, testing, and inter- 
viewing. 

Butler spent so much time repeating the same advice over 
and over again, that he decided to put it into writing—and 
the result is a book entitled “The Right Approach for Job 
Searchers.” It’s designed to help job seekers at almost all 
levels—from trainees to vice presidents. It’s available at 
Doubleday, Barnes & Noble, or Brentano Bookstores, or by 
mail from Business Consultants Publishing Co., 510 Madison 
Ave., N. Y. Price, $2.95. 


Short Pointer 


Whenever there’s a big ticker-tape parade scheduled for Wall 
Street, P.A.’s for banks, brokerage firms and offices in the 
financial district provide the office staff with phony rolls of 
ticker tape to throw at the visiting celebrity. The parade rolls 
are cheaper and lighter than the real thing, but are said to be 
better for show. 


WHAT VALUE ANALYSIS CAN DO FOR YOU 


BEFORE ANALYSIS: Transformer lead 
support was cut from wooden board; 
the two sections were held together by 
bolt. 


AFTER ANALYSIS: Redesigned as 
one-piece hard vulcanized fibre stamp- 
ing; lead support now also withstands 
weather, won’t splinter. 


TECHNIQUE: 


Switch materials to gain 
fabricating efficiencies. 


SAVINGS: 
Part cost cut 50% 


Source: Spaulding Fibre Co., inc., Tonawanda, N. Y. 
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PURCHASING WEEK ASKS... 


How can purchasing improve its liaison 


with other company departments? 


August 15, 1960 


A. N. Boeckelmann, purchasing agent, Vernon 
Co. (advertising novelties & specialties), Newton, 
lowa: 


“The personal touch is extremely important. 
One must avoid being selective in handling re- 
quests for assistance or information and offer 
as much enthusiasm and effort for little problems 
as for major ones. Follow through. See that 
your other departments are kept aware of what 
you are doing to help them. Personal visits as 
often as possible will also cultivate their confi- 
dence. Be an attentive listener and do everything 
possible to encourage them to discuss things with 
you.” 


W. F. Fischer, purchasing agent, River Raisin 
Paper Co. (corrugated & fiber boards, boxes & 
cases), division of Union Bag-Camp Paper Corp., 
Toledo: 


“Communications is the prime requisite. If 
you have good communications originating in the 
purchasing department, in turn you will find that 
other departments will attempt to better their 
relationships. I believe it actually boils down to 
a purchasing attitude. In our company the pur- 
chasing department considers the purchasing 
services offered by it as primary. If our attitude 
is one that doesn’t completely dedicate our de- 
partment to offering service, then our liaison 
with other divisions and branch plants suffers.” 


D. K. Cooper, purchasing agent, Bath Iron Works 
(shipbuilders), Bath, Me.: 


“Liaison with other departments need not be 
a problem. Fully and completely it is an aware- 
ness and understanding of the other departments’ 
needs and problems and a willingness to coop- 
erate. Cooperation flows upward by acceptance 
rather than downward by mandate. The purchas- 
ing agent who brings to his job every effort to 
fulfill the needs of others finds them seeking his 
services.” 


K. Van Heulen, vice president and purchasing 
agent, A. L. Holcomb Co. (saws & industrial 
supplies), Grand Rapids, Mich.: 


“I firmly believe a complete understanding of 
all company department functions is a ‘must.’ 
This can be accomplished by informal group 
discussions. The purchasing agent should be a 
very important member of this team, as this is 
where his products knowledge—especially on new 
items—is essential. Working closely with engi- 
neering on new products, special items can be 
kept to a minimum by using standards where 
practical. Advance notice to purchasing by all 
department heads of material needed will enhance 
better relationship of all concerned.” 


R. D. Anderson, purchasing agent, Southeastern 
Products Corp. (mechanical rubber goods, gaskets 
& packing), Birmingham, Ala.: 


“The purchasing function is so closely inter- 
related with other departments that the old axiom 
truly applies, ‘A product well bought is half 
sold.’ The purchasing agent meets the supplier’s 
representative and from this relationship he is 
an ambassador for his company, good or bad. 
The P.A. then must coordinate, cooperate, and 
work with the sales manager, the production 
manager, and the treasurer to complement his 
function; to show a profit in buying, and finally 
to establish friendly, accurate, and reliable liaison.” 


P. F. Barthold, purchasing agent, Beach Products, 
Inc. (decorated paper tableware), Kalamazoo, 
Mich.: 


“Adequate understanding of related depart- 
ments and effective communications will help 
create an atmosphere of team work. Increasing 
common understanding of problems involved 
precipitates faster and oft time more economical 
solutions. Understanding of the purchasing op- 
eration on the part of other departments will pay 
dividends in increased cooperation. The purchas- 
ing department should be available to other 
departments for information. It is also important 
to admit that sometimes we don’t have the neces- 
sary information but will try to find it.” 


C. R. Keister, So agent, Rust Engineering 
Co., Birmingham, Ala.: 


“I believe the best approach is in periodic dis- 
cussion of our problems with department heads or 
persons involved, this to be followed by appro- 
priate revisions to existing procedures. Well-in- 
tended action taken or directives issued without 
prior mutual discussion will sometimes irritate 
and may be misconstrued as criticism or assump- 
tion of the responsibilities of another department. 
Discussions and procedures should always point 
toward an over-all progressive policy.” 


H. L. Hays, purchasing agent, Owens-Corning 
Fiberglas Co., Newark, Ohio: 


“There are two ways I feel this can be accom- 
plished. First, show by personal contact that 
you are interested in the problems of the other 
departments and that you can provide solutions 
to some of their problems through your back- 
ground, experience, and vendor contacts. Second, 
keep interested departments covered with copies 
of your correspondence pertaining to purchases 
for their projects and encourage them to do the 
same for you. The sincere desire to be helpful 
will be a mutually beneficial relationship.” 


Is 
production __- 


“taking a 
break’ 


because of 


keep your line moving with 
Sylvania Electronic Tubes 


There’s a rugged Sylvania Tube for practically every 
industrial electronics job, including yours. Thyratrons, 
Ignitrons, Voltage-Regulator and Voltage-Reference 
Tubes—all are built to stand up under constant duty in 
critical electronics control applications. 


Keep production efficiency high. Reduce maintenance 
and down time. Replace with quality-assured Sylvania 
Electronic Tubes — they are available promptly from your Sylvania 
Industrial Tube Distributor. Ask him for the “Sylvania Industrial 
Tubes” booklet. Or, write Electronic Tubes Division, Sylvania Electric 
Products, Inc., Dept. 468 1100 Main Street, Buffalo, New York. 


SYLVANITA 


Subsidiary of GENERAL TELEPHONE & ELECTRONICS ‘Sx=) 
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This Changing Purchasing Profession . . . 


Guy G. Survant, accounting 
supervisor for D-A Lubricant 
Co., Indianapolis, has been ap- 
pointed purchasing agent. 


W. H. Kilarquist succeeds 
A. R. Eimer as general manager 
of purchasing, Standard Oil Co. 
of California, San _ Francisco. 
Eimer is retiring after 38 years 
service. Klarquist had been 
manager of purchasing at Stand- 
ars Western Operations, Inc. 


Robert C. Lantz, Jr., has been 
made purchasing agent for the 
Santa Rosa, Fla., zirconium 
metal plant of Columbia-National 
Corp., a subsidiary of Southern 
Chemical Corp. He was a buyer 
in the purchasing department of 
Columbia-Southern’s _—_ chemical 
plant, Natrium, W. Va. 


W. H. KLARQUIST 


Don Flickinger joined Tri-State 
Service, Inc., as purchasing offi- 
cer and treasurer. He had been 
purchasing agent for Electric 
Autolite Co., Toledo. 


ROBERT C. LANTZ, JR. 


Charles J. Gorsich succeeds 
Wayne F. MacRae as director of 
purchasing, Stack Steel & Sup- 
ply Co., Seattle. MacRae be- 
came assistant vice president and 
general manager of sales. 


THEY SAID: 


"You'll Lose 
Your 
Shirt" 


If you try to draw and form 
this valve body from .115 
brass strip. Several experi- 
enced fabricators looked at 
the prints and said: 
thanks.” 


ETASCO produced the part 
at low cost — AND HELD 
THE TOLERANCE of .003 
on the beaded areas. 


You, too, might profit by 
sending your prints for a 
quote by: 


“No 


(| ETASCO’) 
122 BALARD ST, SAUGUS, MASSAQIUSETS 


—where America’s first 
successful iron works is located 
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R. E. Dyer was named head 
of the new purchasing department 
of MacDonald Construction Co., 
St. Louis. He had been a con- 
struction superintendent. 


Thagrus A. Burns has been 
promoted from purchasing agent 
to office manager with continued 
responsibility for the duties of 
purchasing agent, Lincoln Na- 
tional Life Insurance Co., Fort 
Wayne, Ind. David J. Davis, a 
purchasing department member, 
and Robert Slocum, assistant 
purchasing agent, were named 


assistant managers of office serv- 
ice. 


Caryl C. Lewis, former vice 
president in charge of purchasing 
and material control for Schick 
Inc., Lancaster, Pa., has been 
made staff assistant to the presi- 
dent, York Div., Borg-Warner 
Corp., York, Pa. 


Richard Viapiano succeeds 
Frank Smillari as purchasing 
agent at Englewood Hospital, 
Englewood, N. J. Smillari be- 
comes assistant administrator. 


Tom L. Mohr, formerly a 
buyer of materials for Western 
Electric Co., has joined Taylor 
Fibre Co., Norristown, Pa., as a 
sales engineer. 


Robert Rando has been pro- 
moted to the new post of di- 
rector of materials and produc- 
tion, United Electric Controls 
Co., Watertown, Mass. Myron 
S. Tutunjian, purchasing ex- 
peditor, succeeds him as P.A. 


Arved Teleki was made a P.A. 
in the petroleum div. of the gen- 
eral purchasing department, Un- 
ion Carbide Corp., New York. 


William Lawton was named 


manager of engineering and 
maintenance purchasing, Arm- 
strong Cork Co., Lancaster, Pa. 
He will have the responsibility of 
the purchasing assignments for- 
merly held by W. Arthur Abel, 
assistant general purchasing 
agent, who retired after more 
than 50 years with the firm. 


WILLIAM LAWTON’ W. ARTHUR ABEL 


ON YOUR NEXT SAFARI? Or would you prefer to keep these handsome cartons 
at work in your office? Many Hammermill Graphicopy® customers use 
Hammermill Graphicopy cartons as storage cabinets, delivery boxes, files and 


How can you 
re-use 
Hammermill 
Graphicopy’s 
sturdy 
carton? 


even extra wastebaskets. 


Another reason why Hammermill Graphicopy cartons are so popular: they 


open easily and close snugly. 


Of course, the big reason for collecting Graphicopy cartons is inside— 
Hammermill Graphicopy Papers. These 842 x 11 and 8% x 14 and larger papers 
are made for printing, duplicating and office use. They’re made right to run 
right on your equipment. Ask your nearby Hammermill supplier to introduce 
you to Graphicopy Papers. Hammermill Paper Company, Erie 6, Pennsylvania. 
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In the World of Sales... 


Manning M. Exton was ap- 
pointed director of marketing, 
Frozen Food Div., Stokely-Van 
Camp, Inc. He will supervise and 
coordinate all staff connected 
with sales, advertising, sales pro- 
motion, market research, pack- 
aging, traffic, and new product 
development. 


Willis S. Boice has been ad- 
vanced to sales manager, Boice- 
Crane Co., Toledo. 


William G. Ficken was named 
sales manager, Insulating Fabri- 
cators, Inc., E. Rutherford, N. J. 


Robert G. Arnold joined 
Southwestern Industries, Los An- 
geles, as sales manager. He was 
formerly with Flexonics Corp., 
having been located most recently 
in Southern California. 


Joseph J. Barrese has taken 
the post of industrial sales man- 
ager with Weller Electric Corp., 
Easton, Pa. He had been sales 
manager of Mannesmann-Easton 
Plastic Products Co.,  Inc., 
Easton. 


Mayland L. Parker was pro- 
moted to general sales manager, 
Anti-Corrosive Metal Products 
Co., Inc., Castleton-on-Hudson, 
N. Y. 


John D. Vickrey has been ad- 
vanced from sales manager, Dis- 
tributor Div., to sales manager, 
Selenium Products Div., Inter- 
national Rectifier Corp., El Se- 
gundo, Calif. 


Morris Sievert was made man- 
ager of turbomachinery sales, 
Solar Aircraft Co., San Diego. 


Eugene E. Sillaman has been 
appointed assistant sales man- 
ager, Industrial Div., Harris Pump 
& Supply Co., Pittsburgh. 


Robert G. Patterson, Jr., be- 
comes distributor sales manager, 
including automotive replacement 
sales, Lamson & Sessions Co., 
Cleveland. 


John L, Steward has been pro- 
moted to general sales manager, 
Universal-Cyclops Steel Corp., 
Bridgeville, Pa. 


Robert W. Thill was made 
sales manager, replacement sales, 
Clinton Engines Corp., Maquo- 
keta, Iowa. 


H. E. Smith has been appointed 
sales manager of the newly con- 
solidated Hoover Ball Div., 
Hoover Ball & Bearing Co., Ann 
Arbor, Mich. 


E. Carl Snyder was named 
manager of sales-service for the 
Industrial Div., Corn Products 
Sales Co., New York. 


Frederick K. Johnson has 
joined Johanson Mfg. Corp. 
Boonton, N. J., as sales manager. 
He had been with Suburban 
+ Gas Corp., Whippany, 


Christopher H. Buckley has 
taken the post of vice president 
and director of sales and market- 
ing with Knox Glass, Inc., Knox, 
Pa. He had been general man- 
ager of the Aluminum Container 
Div., Kaiser Aluminum & Chem- 
ical Corp. 


August 15, 1960 


Milton C. Stafford was ap- 
pointed manager of product sales, 
Jones Machinery Div., Hewitt- 
Robins Inc., Chicago. 


Frank D. Goll has been pro- 
moted to manager of pig and 
ingot sales by Aluminum Co. of 
America, Pittsburgh. 


Elmer M. Richardson was ap- 
pointed to the new post of gen- 
eral sales manager, Split Ball- 
bearing, a division of Miniature 
Precision Bearings, Inc., Leba- 
non, N. H. 


R. D. Casey has joined Cog- 
gins-Owens Co., Baltimore, Md., 
as vice president in charge of 
sales. He had been with Lam- 
son & Sessions Co., Cleveland. 


Gene P. Robers has joined 
Thermoid Div., H. K. Porter Co., 
Inc., Pittsburgh, as general sales 
manager. He had been vice presi- 
dent of the Carter Carburetor 
Div., ACF Industries, St. Louis, 
Mo., in charge of distributor, ex- 
port and government sales, and 
related marketing and advertis- 
ing activities. 


J. M. Courier has been made 
assistant sales manager, Chemi- 
cal Processing Div., Detrex 
Chemical Industries, Inc., De- 
troit. 


James D. Kelly was named 
product sales manager for dielec- 
tric materials, William-Brand- 
Rex Div., American Enka Corp., 
Concord, Mass. 


Paul D. Kister resigned as vice 
president for sales, Jackson Mfg. 
Co., Harrisburg, Pa., to form a 
sales agency with Eugene B. 
Caldwell in Greensboro, N. C. 
George W. Baugher takes over 
Kister’s former post at Jackson 
Mfg. Baugher previously served 


in sales and sales manage- 
ment capacities in the publishing 
and insurance fields. 


James R. Alexander has joined 
New Jersey Zinc Co., New York, 
as vice president in charge of 
sales. He succeeds Robert G. 
Kenly who assumes new admin- 
istrative duties. Alexander had 
been vice president-sales, Ther- 
moid Div., H. K. Porter Co., 
Inc., Trenton, N. J. 


William E. Houghton was ad- 
vanced recently to the post of 
sales manager for basic industrial 
chemicals, General Chemical 
Div., Allied Chemical Corp., 
New York. 


ROYAL BLUE—we put a /ot of work 
into it—You get a lot of work out of it. 


their money for? 


that wire rope users want t 


made upon it. High stresses 
crushing, sheave pressures anc 


ROEBLING ROYAL BLUE WIRE ROPE rhis is rather a long view of 


a wire rope that’s a real work horse. ‘Time and tests have taught us at Roebling 
he long view. What else, they say, are they spending 


Here, you're looking through a length of Royal Blue whose core has been re- 
moved to show the uniformity and symmetry of the rope structure. You see how 
concerned we are with internal security. 


This is one of the reasons why Royal Blue lives up to the day-to-day demands 
and unavoidable overloads, abrasion, fatigue, impact, 
1 abusive drum-winding, to name the major ones. 


We have to know that the rope we build will do what we sell it to do. Numerous 


quality-control measures help us—as they do you—to take the long view of Royal 


Blue. For details 


about long-lasting Roebling Royal Blue, ask your wire rope 


distributor or write Roebling’s Wire Rope Division, Trenton 2, New Jersey. 


ROE BLING =) 


Branch Offices in Principal Cities « John A. Roebling’s Sons Division « The Colorado Fuel and iron Corporation 
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Union Tank Car Joins Belgian Firm 
In European Fabricating Enterprise 


Brussels—Union Tank Car Co., of 
Chicago, has joined with one of Belgium’s 
leading plate fabricators in a new enter- 
prise which the firms expect to play a 
major role in the European Common 
Market’s steel industry. 

The new enterprise, called Compagnie 
Graver, S.A., will be made up of Union’s 
Tank & Mfg. Co. division and two Brus- 
sels plate fabricators, Ateliers de Con- 
struction de Willebroek and Ateliers de 
Bossu. 

Willebroek is partially owned by Union 
Tank, while Bossu is totally owned by 


million, along with three Belgian factories 
specializing in a full range of carbon 
steel, stainless, and nonferrous metal fab- 
rication. 

While company officials did not reveal 
the total output of the new company 
E. A. Locke, Jr., Union Tank president, 
said it would “enable us to serve our 
customers in Europe and elsewhere more 
effectively and on a fully competitive cost 
basis. It will bring the Union Tank Car 
group into close association with some of 
the most highly qualified executives in 
Western European industry.” 


—_——— This Week’s 


Foreign Perspective 


AUG. 15-21 


London—British car production hit record highs this June despite a 60% 
fall-off in exports to the U. S. 

Total car production amounted to 148,144 compared with 136,544 cars 
in May and 123,059 in June of 1959. But exports dropped to 46,241 in June, 
as against 70,273 in May and 47,588 in June of last year. 

The Society of Motor Manufacturers and Traders attributes the steep drop 
in exports to the successful impact of U. S.-made compact on the American 
small car market. As a result, the society adds, British reps in the U. S. are 
now carrying an inventory of some 132,000 unsold cars. 

* o 

Tokyo—Fairchild Controls Corp. and an undisclosed Japanese electronics 

firm may be cooking up a pretty sizable reciprocal export deal. 


A Fairchild trade mission, composed of Dr. Robert Noyce, vice president and 
general manager, Fairchild Semiconductor Corp., and Richard Hodgson, execu- 
tive vice president, Fairchild Camera & Instrument Corp., have just left Tokyo 
after completing what was termed “An exploratory investigation of a possible 
joint venture into transistor manufacturing.” 

Informed observers believe the company may be considering a deal similar 
to the one just completed with the Italian firm Societe Generale Semiconduttori 
(SGS), of Milan. Fairchild, along with Olivetti and Tellettra (a Milanese 
microwave communications equipment maker) have each acquired a one-third 
share in SGS. 

SGS will begin making Fairchild’s line of silicone mesa and planar transistors 
for the European and Middle Eastern markets, while Fairchild will begin mar- 
keting SGS’s line of germanium alloy junction transistors, gold bonded diodes, 
and silicon rectifiers in America. 

* © * 

London—Copper prices won’t continue their upward spiral on the London 
Metal Exchange, according to industry leaders here. On the contrary, say 
these experts, the price will more than likely zigzag dramatically during the 
remainder of the year. 

Major factor in the recent rise is the Congo uncertainty, which has encouraged 
sellers to hold on to supplies in the hope that prices may go even higher. 

But the fact remains, observers point out, that even if Katanga supplies — 
became totally unavailable, there’s still plenty of copper being produced in 
other parts of the world, and there’s plenty of the red metal in stock. 

© e + 

Santiago de Chile—Chile’s government, with an eye on the Congo, is cur- 
rently negotiating with two big American copper companies for a million-ton 
increase annually in the country’s total output. 

The two companies involved, Anaconda Co. and Kennecott Copper Corp., 
million tons, giving a total coal availabil-| may be prepared to invest as much as $400-million if they get government 
ity to the home market through 1960 of} guarantees for a 20-year freeze on current tax rates. 
about 131-million tons to meet an anti- ° e * 
sa oo demand 1 Fee regs “gee di Havana—The Communist newspaper “Hoy” has just published a revealing 
Pann Hato tu as ys pc Ms this story about Soviet and other Communist nations’ investment plans here for the 
demand could be taken from pithead| °oming months. ; ae kis 
stocks so that, towards the end of the In all, Hoy reports, a total of 57 factories will be built with Iron Curtain 

capital, including seven by Russia, 12 by Poland, 23 by Czechoslovakia, and 


year, stocks held at the mines could 
feasibly be reduced to about 10-million 15 by East Germany. All but 25 of them are due for completion by the end 
of next year. 


NeSRWALK 


HIGH PRESSURE AIR and GAS 
COMPRESSORS 


Custom-production Compres- 

sors proved in use for superior 

quality, dependability, safety. 

For every specification: 

* from single stage to six stages 

* from 5 to 42,000 PSI pressure 

* for full range of gases — acety- 
lene, air, argon, certain hydro 
carbons, CO and CO., ethane, 
ethylene, HCL, helium, hydro- 
gen, nitrogen, nitrous oxide 
and oxygen. 


COMPRESSOR SPECIALISTS 
TO WORLD-WIDE INDUSTRY 
SINCE 1864 


Union’s new partner in the enterprise, 
La Societe d’Etude et de Construction 
Evence Coppee. 

As a result of a complicated exchange 
of stock between all the firms involved 
plus added investments by both major 
partners, Compagnie Graver should wind 
up with an initial capitalization of $3- 


German Coal Industry 
Fights Labor Shortage 


Bonn—The major problem currently 
facing the German coal industry is no 
longer how to dispose of its surplus coal 
stocks but how to prevent the steady drift 
of labor away from the mines. 

The latest report from the Ruhr Coal 
Research Institute predicts that the pre- 
vailing acute shortage of labor will result 
in 3-million tons less bituminous coal be- 
ing mined this year. 

In face of this drop in mining produc- 
tion, the institute says that industrial con- 
sumption of coal in the German Federal 
Republic during 1960 will increase by 
5% over 1959, and total home consump- 
tion is expected to be up from 105-million 
tons last year to 110-million tons this 
year. 

A drive also is under way to increase 
exports by a further 1%2-million tons. The 
industry is looking for a coal turnover 
through 1960 of 138'%-million tons, 
which is almost 5% higher than total turn- 
over through 1959. 

Imports for 1960 are estimated at 1112- 


CM — mark of 
quolity chain. 


it’s 


BRANDED 


for lifetime identification 


ts SAFER 


because you can be sure 
of its grade (strength) 


Royal-Dutch Shell Broadens 


Argentine Expansion Program 


London—Royal Dutch-Shell has dis- 
closed plans to increase its current ex- 
pansion program in Argentina from $84- 
million to $140-million. 

A company spokesman said the addi- 
tional investment will be “for general 
development” covering exploration, re- 
fining, tanker transportation, and market- 
ing. 

While no details of specific projects 
have been revealed as yet, informed 
sources said the company was consider- 
ing a number of petrochemical ventures, 

including one in the insecticide field. 

‘| The group’s proposals were reported 
to have been submitted to Argentine 
President Arturo Frondizi, during his 
recent trip here. 


BBB — grade of coil chain made from low carbon steel. 


HOW IT’S DONE —The mark is embossed 
onto, not stamped into, the link. 


Purchase 


* 
for Profit! 
Specify Chicago Molded 


A lawn sprinkler takes a lot of punishment 
including the effects of the hot sun, water and 
continuous motion. In the new Sunbeam 
Oscillating Sprinkler components of the con- 
trol knob are molded of Delrin. This amazing 
new plastic is extremely tough and long last- 
ing, is weather resistant, will not fade under 
hot sun, and is very attractive. Purchasing 
for profit means the right molder, the right 
material, and the right price—in other words, 


CHICAGO MOLDED 


PRODUCTS CORPORATION 
1020-5 North Kolmar, Chicago 51, Ill. 


Available on Inswell, Proof Coil, BBB, 
High Test and the %” and smaller 
sizes of Herc-Alloy chain. 


SPECIFY CM INSWELL FOR THIS NEW FEATURE 


Epikote Prices Cut 


In another action here, Shell Chemical 
Co. cut domestic prices 4% to 7% on its 
Epikote epoxy resin. 

The price chop, effective immediately, 
applies to Epikote 1001, cut $70 to 
$1570/long ton; Epikote 1004, down 
$86.80 to $1512/long ton; Epikote 1007, 
slashed $117.60 to $1551/long ton; and 
Epikote 1009, down $78.40 to $1590/ 
long ton. The new prices affect 1-ton to 
10-ton lots, and quantity discounts are 
given. 
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COLUMBUS McKINNON CHAIN CORPORATION 
TONAWANDA, NEW YORK 
NEW YORK @ CHICAGO e CLEVELAND 
SAN FRANCISCO @ LOS ANGELES 
: San Fr » Los Angeles, Portland, 
Salt Lake City and Dixon, Ill 
in Canada: McKinnon Columbus Chain Limited, 
St. Catharines, Ontario 
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NORWALK COMPANY, INC. 
N. WATER 4 S. NORWALK, CONN. 


on® nswer®@ werc-acov® PAT. APP. FOR BRANDED CHAIN 
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Follow-Up: Letters and Comments 


Purchasing Calculator 


Erie, Pa. 

In your Feb. 15 issue, page 6, 
there is an article “Formulas 
Can Help You Beat Price In- 
creases by Sharpening Your Buy 
Ahead Planning.” 

In it you mentioned the exist- 
ence of several calculators for de- 
termining ordering quantities and 
specifically the “Van D. Mark 
Purchasing Calculator.” 

Could you send us the address 
of Van D. Mark and the names 
and addresses of other manufac- 
turers of similar calculators. 

H. L. Weidner 
Purchasing Department 
Hammermill Paper Co. 
@ Write to V. D. Mark, Produc- 
tion & Inventory Controls, P. O. 
Box 44, St. Clair, Mich. 

Other inventory calculators 
called Nomographs—including 
a Forward Buying Guide calcu- 
lator—are put out by: Minne- 
apolis-Honeywell Regulator Co., 
2747 4th Ave., So., Minneapolis. 


Motivational Research 


Skokie, Il. 

I was interested in your article, 
“How the Motivational-Research 
Experts Size Up Your Person- 
ality,” (July 4, °60, p. 12). 

My feeling is that due to the 
complex and varied duties 
from paper clips to nuclear re- 
actors—that may come to a 
P.A. it is quite impossible to 
have more than a_ passable 
knowledge of all phases of any 
business. 

Of course, the P.A. does not, 
and could not, have a formal edu- 
cation in every line he must 
come in contact with but is none- 
theless asked his opinion of it 
and then his opinion is disre- 
garded because of lack of formal 
or authenticated knowledge. 

Ralph C. Herdrich 

Vice President in Charge of 

Purchasing 
Rolled Steel Corp. 


South Bend, Ind. 

Your July 4 issue carried an 
excellent article regarding the 
personality traits of the purchas- 
ing agent. You are to be com- 
mended for this straightforward 
and thoughtful article. 

The information is of extreme 
importance to any salesman or 
dealer who is contacting large 
companies through their pur- 
chasing departments. I would 
like to have your permission to 
reproduce it in our regular dealer 
bulletin for use of our people. 

Again, let me commend your 
editorial people for their broad 
understanding of the total pur- 
chasing problems. 

A. E. Fitzpatrick 
Manager 
Fleet Sales Department 
Studebaker-Packard Corp. 
@ You have our permission. 


Invoice Disagreement 


Lynchburg, Va. 
When it comes to invoices not 
agreeing with purchase order 
prices, we handle this with a let- 
ter along these lines (PW Asks, 
Aug. 1, p. 11, “How do you 
process suppliers’ invoices that 
do not agree with prices shown 
on your purchase orders?): 
“We have your invoice no.—, 
dated—, covering—, at (such 
and such a price). Our purchase 
order no.—, dated—, priced this 
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material at In returning our 
acknowledgement copy of the 
order, you did not state that the 
price would be different from 
that shown on face of order. 

“In view of this we assume 
that a typographical error has 
occurred on your invoice. Please 
send us a _ corrected invoice 
promptly showing the price of 
this material at the same price as Send your letters to: “Follow- 
shown on our purchase order|} Up,” PURCHASING WEEK, 


and acknowledged by you.” 330 West 42nd St., New York 
L. B. Whitehouse, Jr.|| 36, N. Y. 


Vice President—Purchasing 
Morton Mfg. Corp. 


To Our Readers 


This is your column. Write on 
any subject you think will inter- 
est purchasing executives. While 
your letters should be signed, if 
you prefer we'll publish them 
anonymously. 


E. D. CARTER 


Martin P. A. Joins Group 
In Military Buying Study 


Baltimore—E. D. Carter, di- 
rector of material and procure- 
ment of the Martin Co. here, has 
been appointed to an industry 
advisory group for the Govern- 
ment Procurement Subcommittee 
of the Senate Small Business 
Committee. 

The subcommittee, headed by 
Sen. George A. Smathers (D-Fla.) 
recently set up the advisory group 
to study Pentagon procurement 
regulations and to recommend 
changes in policy. Carter is the 
only member of the eight man 
group with P.A. experience. 


Pick up your phone! 


It’s that easy. Like calling your own’ stock room and having what 
you need sent over—aluminum bolts, nuts, rivets, machine screws, 
wood screws, sheet metal screws, washers, whatever your job calls 
for in standard sizes and types! 

There’s a local distributor nearby, with full stocks of Alcoa® 
Fasteners. He offers the largest line, the fastest deliveries. 

Not to mention top quality that spells lower production costs for 
you. Alcoa Aluminum Fasteners offer many advantages: corrosion 
resistance; full threads; no burrs; fully heat-treated, high-strength 
alloys—and always a full count. You get what you pay for, every time. 

Look in the Yellow Pages. Call your Alcoa distributor. Get all 
the light, strong, attractive, bright Alcoa Aluminum Fasteners you 
need. Want more information and samples first? Just mailthe coupon! 


WALCOA ALUMINUM 


A ALWAYS FASTEN ALUMINUM WITH ALCOA ALUMINUM FASTENERS 
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‘ s4dt9 { of 


COMPANY 


CITY 


Aluminum Company of America 
2003-H Alcoa Building, Pittsburgh 19, Pa. 


Please send me complete specification data and 
samples of Alcoa Aluminum Fasteners. 


NAME___ 


Need quick delivery on ALCOA ALUMINUM FASTENERS? 


TITLE 


STREET ADDRESS 


CONES ee a 


15 


Two-Way Radi 


| Goo is going on the air with increas- 
ing frequency. The number of two-way 
radio installations in plants throughout the 
U. S. has rocketed from 180,000 in 1955 to 
more than 600,000 this year—a rise of some 
330% in just five years. 

The reason for this spectacular leap is two- 
fold: 

@Need. With today’s high-priced labor, 
management must make the most efficient use 
of all workers in a plant. Two-way radio cuts 
down on non-productive time, keeps men and 
machines busy without the necessity of having 
them come back to the dispatcher or foreman. 


© Availability. Until 1958, the industrial 
airways were overcrowded, and many com- 
panies that wanted to give two-way radio a 
try were kept off the air because channel space 
wasn’t available. However, since then, the 
Federal Communications Commission, which 
controls all radio transmissions in the country 
and issues licenses for their operation, has 
taken steps to make more space available. 


il 

Ht 
Hi 

ti 
at 
mt 
at 
at 
im 
af 
1H! 

[ 

t 

t 

t 
af 

t 

i 

t 


| 


MOVING MATERIALS: Companies have slashed handling 
costs 25% by radioing assignments to lift truck neare 
the site of the request, eliminating empty return trips 


4 
| 


TAKING INVENTORY: Monthly chore is a snap with th 
set-up. Girl equipped with a portable unit counts item 
radios all tallies to central recording clerk in the offic 
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adio Tunes Industry In On Savings and Efficiency 
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One step was creation of the Manufacturers 
Radio Service (MRS). The Commission as- 
signed 35 channels exclusively to manufac- 
turers, allowing power up to 60 watts in the 
HF, VHF, and UHF bands. In addition, the 
FCC expanded the Citizens Radio Service 
(CRS), setting aside 90 channels for any type 
use by individuals, commercial, or corporation 
enterprise. 

Setting up a company radio station isn’t the 
complicated job it once was. Several big man- 
ufacturers offer a wide range of package units 
ranging in price from several hundred dollars 
to $1,000 for a big, complicated rig. The av- 
erage plant set will run about $350 to $400. 
Newer radios are transistorized and operate 
with a minimum number of controls. 

All MRS channels and CRS Class A setups 
require an assigned FCC frequency. The Com- 
mission allocates channels around the country 
to make sure that they won’t interfere with 
each other. Getting space in an isolated area 
shouldn’t be any problem, but assignments in 


more industrialized ei of the country 


may prove a bit harder to come by. In any 
case, the equipment makers will be happy to 
fill you in on the licensing procedures. 


Types of Installations 


Most company installations are either fixed- 
station to fixed-station (base-to-base) or fixed- 
station to a portable-unit (base-to-mobile). The 
mobile unit may be carried by a fork truck, 
over-the-road vehicle, an individual, or even 
a bike (as pictured below). MRS-HF and CRS 
Class A are favorites for base-to-base trans- 
mission. MRS-VHF and UHF are used ex- 
tensively for base-to-mobile stations, and the 
FCC limits use of these frequencies to mobile 
operation. Both AM and FM signals can be 
used with two-way radio, but FM has proven 
best in most installations. It eliminates static 
and interference from adjacent locations, giv- 
ing greater coverage for reception of usable 
signals. FM sets cost no more than AM and 
have proven extremely reliable. 

The range of radio transmitter depends on 


two factors: power and frequency. Needless to 
say, a 60-watt station can be heard farther 
away than a 5-watt set (frequencies being 
equal). FCC rules set down maximum power 
allowable for specific channels. Five watts 
may be more than ample for an in-plant setup, 
while even 50 watts may not do the job if 
trucks are sent long distances from the base 
station. 

Higher frequencies have a shorter range 
since the waves tend to follow a straight line. 
They can be stopped by large obstructions and 
do not bounce back from the upper atmos- 
phere. Range limitations at higher frequencies 
can be overcome by use of relay stations at 
proper intervals. 

Up-and-coming newcomer: radio paging. 
This permits contacting key executives any- 
where in the plant. Paging systems can be 
set up for selective calling so that only the 
person desired will get call. Most paging sys- 
tems are one-way only—the person calls in 
by regular telephone when he is paged by 
radio. 


handling SUPERVISING YARDS: Portable unit CONTACTING PERSONNEL: Maintenance supervisors riding radio-equipped tri- 
; nearest lets foreman talk to crane operator, cycles are always just a second away from troublespots. Men can give emer- 
rn trips. coordinate loading, shipping steps. gency instructions from out in the plant, help speed minor repair operations. 


a x 
PAGING EXECUTIVES: Belt unit can 
reach P.A.’s and other key personnel 


anywhere around the plant building. 


: . i. 
CONTROLLING FLEETS: Radio keeps over-the-road trucks and fleet cars in con- 
stant touch with the home base. Vehicles can be re-routed, sent on emergency 


pick-up mission—all at distances up to 50 miles away from home location. 


with this 
its items, 
re office. 
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SREY Si LV 


the finest 
COATED FABRIC 
WORK GLOVE 
in the world 


To handle those hot, tough jobs 
nothing equals Surety Silvertex 
Gloves for longer wear and lower 
cost. Superior Silvertex coating re- 
flects heat and affords better pro- 
tection against most industrial 
chemicals than rubber and standard 
synthetics. Their curved finger de- 
sign and wing thumb construction 
cuts wear and gives greater com- 
fort. And they won't crack or peel— 
remaining soft and pliable for the 
life of the glove. 


Available in gauntlet, knit wrist, 
band top and safety cuff styles, all 
in jumbo sizes and with or without 
ventilated backs. For a free test 
pair write on your letterhead, out- 
lining your job requirements. We'll 
send them to you by return mail. 


THE 


CARROLLTON, OHIO 


in Canada: Safety Supply Co., Toronto 


ye RUBBER Co. 
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INTERNALS made with famous G.S. 
precision give you better production 


It’s costly—in terms of machine time, man hours, over- 
head and customer dissatisfaction—to compromise on 
quality in Small Gearing for critical applications. You 
have no such worries when you order your Small Gears 
from G.S.—specialized equipment, specialized tech- 
niques and specialized, long-time experience assure 
properly designed, accurately cut Gears, produced to 
an unmatched standard of uniform accuracy. That 
means your production isn’t slowed by rejects or im- 
perfections—your product will operate smoothly and 
efficiently in the hands of your customers. 

'G.S. Internals like those illustrated above, for ex- 
ample, are cut to exacting specifications for such ap- 
plications as air operated hoists, floor machines, radio 
equipment, navigating instruments and many other 
uses. If you use Internals—or any other type of Small 
Gearing—get G.S. in your picture! 


AN 
@: 


FRACTIONAL Ho, 
SEND FOR = Se 
FREE 
Small Gearing Guide. 
Contains useful 
charts. Send for 
your copy today! 


Specialties, Inc. 


2635 WEST MEDILL AVENUE 
CHICAGO 47, ILLINOIS 


SPURS © SPIRALS © HELICALS © BEVELS © INTERNALS 
WORM GEARING * RACKS © THREAD GRINDING 


WORLD'S LARGEST EXCLUSIVE MANUFACTURERS 
OF FRACTIONAL HORSEPOWER GEARING 


Meetings You May Want to Attend | 


First Listing 


Produce Packaging Exposition—Am- 
ericana Hotel, Miami Beach, Fla., 
Sept. 11-14. 

Material Handling Show—Show 
Mart, Montreal, Que., Can., Sept. 
26-30. 


Iron & Steel Exposition— Auditorium, 
Cleveland, Sept. 27-30. 


PREVIOUSLY LISTED 
AUGUST 


Western Electronics Show and Con- 
vention—Ambassador Hotel & Me- 
morial Sports Arena, Los Angeles, 
Aug. 23-26. 


National Association of Furniture 
Manufacturers Convention — Equip- 
ment and Fabric Show, Conrad- 
Hilton Hotel, Chicago, Aug. 27-30. 


SEPTEMBER 


Machine Tool Exposition—National 
Machine Tool Builders Association, 
Internat.onal Amphitheatre, Chicago, 
Sept. 6-16. 


Production Engineering Show—Navy 
Pier, Chicago, Sept. 6-16. 


} 2nd Coliseum Machinery Show—Chi- 
} cago Coliseum, Chicago, Sept. 7-15. 


International Aviation & Air Indus- 
tries Exposition — Waldorf-Astoria 
Hotel, New York, Sept. 8-20. 


American Chemical Society, National 
Meeting—Statler Hilton Hotel, New 
York, Sept. 11-16. 


Institute of Surplus Dealers — 14th 
Trade Show Building, New York, 
Sept. 18-20. 


Steel Founders Society of America— 
Fall meeting, The Homestead, Hot 
Springs, Va., Sept. 18-20. 


Office Equipment & Machines Confer- 
ence & Exhibit—Life Office Manage- 
ment Association, Royal York Hotel, 
Toronto, Sept. 26-28. 


Instrument-Automation Conference & 
Exhibit — Instrument Society of 
America, Coliseum, New York, Sept. 
26-30. 


District 2 Conference, NAPA—The 
Hilton-Del Norte & Cortez Hotels, 
El Paso, Tex., Sept. 28-30. 


OCTOBER 


American Textile Machinery Exposi- 
tion—Textile Hall, Greenville, S. C., 
Oct. 3-7. 


Fourth Annual Procurement Confer- 
ence—University of Dayton, Dayton, 
Ohio, Oct. 7-8. 


District 7 Conference, NAPA—Pea- 
body Hotel, Memphis, Tenn., Oct. 
9-11. 


Purchasing Agents Association of 
Central lowa—Products Show, Vet- 
erans Memorial Auditorium, Des 
Moines, lowa, Oct. 12-13. 


National Association of Oil Equip- 
ment Jobbers—Annual Meeting & 
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Jefferson 
16-18. 


Trade Show, Sheraton 
Hotel, St. Louis, Mo., Oct. 


District 5 Conference NAPA—May- 
flower Hotel, Washington, D. C., 
Oct. 14-15. 


National Metal Exposition and Con- 
gress—-Trade and Convention Cen- 
ter, Philadelohia, Oct. 17-21. 


8th District Conference, NAPA— 
Sheraton-Ten Eyck Hotel, Albany, 
N. Y., Oct. 18-21. 


National Institute of Governmental 


Purchasing—15th Annual Confer- 
ence and Products Exhibit, Hotel 
Shoreham, Washington, D. C., Oct. 
23-26. 


Fleet Maintenance Exposition—Pri- 
vate Truck Council of America, Inc., 
Coliseum, New York, Oct. 24-27. 


National Business Show—cColiseum, 
New York, Oct. 24-28. 


11th National Conference on Stand- 
ards—American Standards Associ- 
ation, Sheraton-Atlantic Hotel, New 
York, Oct. 25-27. 


—— 


“EVERYTHING HINGES ON HAGER!." 


We'll make IT for you! For standard (5,000 different types 
and sizes) or special hinges, write or wire: C. Hager & 
Sons Hinge Mfg. Co., Victor & “‘I'’ Street, St. Louis 4, Mo. 


In Canada, Hager Hinge Canada Ltd., Kitchener, Ont. 


Founded 1849, Every Hager Hinge Swings on 100 Yeors of Experience 


§ AUTOMATION 


Arbor press converted to high 
production power press, using 
double end cylinder, Time 
Delay Switch, Flow Control 
Valves, and related equip- 
ment, Flow Valves permit 
independent ram speed ad- 
justment in both directions. 
Differential pressure between 
“A” and “B’ gages caused 
by throttling effect of Flow 
Control Valve creates time 
interval in working pressure 
build-up, which is compen- 


Switch setting. This insvres 


consistently accurate working 


sated for by Time Delay 
Pressure on the ram. 


TIME DELAY 
SWITCH 


FOR CONTROLLED TIME 
DWELL OF AIR OR 
HYDRAULIC CYLINDERS 
© Holds dwell accurately to 

fraction of second 
© Automatically re-sets 
¢ Designed for millions of 

actvations 
Pneu-Trol Time Delay 
Switch will hold any cylinder 
controlled motion or opera- 
tion at a positive stop on 
either end of the stroke for 
Y% to 60 seconds in 20 to 1 
ratios. Simple, easy to adjust. 
Automatically re-sets after 
each actuation. Positive, con- 
trolled time dwell permits 
wider use of air or hydraulic 
power in automatic opera- 
tions, increases accuracy of 
work by insuring split-second 
accuracy of time dwell. 
Available with many thrust 
linkages for left and right, 
down, up, or horizontal 
thrust. rite for Special 
Bulletin TDS-59 


v | 2957 GRANT STREET 


_ |BELLWOOD Chicago Suburb) ILLINOIS 
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NAPA Official Marks Need for Young Leaders 


Dallas—Purchasing is enter- 
ing a new era with the accent on 
more youthful leadership and 
professional activity. 

This was one of the points em- 
phasized here at the recent NAPA 
District 2 workshop by Harold 
A. Berry, national chairman of 
the NAPA professional develop- 
ment committee and manager of 
purchases, Rock Island Lines, 
Chicago. 

Berry pointed out that the at- 
tending district chairmen—pro- 


fessional development, public 
relations, and value analysis- 
standardization committees— 


were largely in the below-50 age 
group and it is to them that 
NAPA looks for leadership. 
The association has many in- 
active members, Berry told the 
group, and it is the new leaders’ 
responsibility to get them to par- 


Dayton P.A. s Hold 
Two-Day Seminar 
On Cutting Costs 


Dayton, Ohio—A brainstorm- 
ing session on reducing procure- 
ment costs is one of eight topics 
up for discussion at the Fourth 
Annual Procurement Confer- 
ence of the Dayton Association 
of Purchasing Agents, Oct. 7-8. 

The two-day seminar, being 
sponsored in conjunction with 
the University of Dayton, will be 
directed by Dr. Howard T. Lewis, 
professor emeritus, Harvard 
Graduate School of Business Ad- 
ministration. 

Dr. Lewis will cover “Are you 
a ‘Buyer’ or a ‘Materials Man- 
ager,?” “Purchasing for Small 
Enterprises,” and “What’s New 
in Source Selection, Vendor Rat- 
ing and Use of Vendor Services?” 

Also on the program are talks 
on “The Universal Language of 
Procurement,” by Stuart Hein- 
ritz, and “Methods Economies 
through Electronic Data Process” 
by John Nolting. 

“Are your Methods and Pro- 
cedures Productive and Eco- 
nomical?” will be covered by 
Gil Riches. 

Ted Thompson will direct the 
brainstorming __ session. 


University of Wisconsin 


Sets Purchasing Courses 


Madison, Wis.—P.A.’s _ in- 
terested in broadening their pur- 
chasing and management knowl- 
edge are again being offered the 
opportunity by the Management 
Institute of the University of 
Wisconsin Extension. 

The Institute is offering the 
following conference series for 
1960-61: 

Purchasing—Oct. 7, Evaluat- 
ing Purchasing; Nov. 4, Making 
“People” Decisions; Dec. 2, How 
to Implement a Profit Improve- 
ment Program; April 7, Forecast- 
ing—The Basis of All Progres- 
sive Purchasing; and May 5, 
Vendor Performance Evaluation. 

Materials—Oct. 6, Materials 
Management Defined; Nov. 3, 
The Planning Activity of Ma- 
terials Management; Dec. 1, 
Organizing for Materials Manage- 
ment; Mar. 2, Directing the Ma- 
terials Management Department; 
April 6, Integration and Control- 
Key Areas of Materials Manage- 
ment; and May 4, Purchasing 
Agent vs. Materials Manager. 
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ticipate in professional activities 
or get out of the NAPA and 
make room for purchasing men 
interested in improving them- 
selves and contributing something 
to the advancement of their pro- 
fession. 

Ways and means of implement- 
ing NAPA President Paisley 
Boney’s education program for 
1960-61 were discussed by the 
group, which was divided into 
three sections. Heading the sec- 
tions were: G. E. Brooke, E. I. 
du Pont de Nemours & Co., 
Orange, Tex., professional de- 


velopment; Edwin Ruthven, Jr., 
Republic National Bank, Dallas, 
public relations; and R. C. Fast, 
Pan-American Petroleum, Fort 
Worth, value analysis-standard- 
ization. 

P.A.’s attending the two-day 
session were welcomed by Harold 
M. Stockton, Dallas Power & 
Light Co., president of the Dallas 
Association; F. R. Bradley, 
Southern Union Gas Co., Dallas, 
secretary-treasurer of District 2; 
and W. C. Adamek, American 
Electric Co., Wichita, District 2 
vice president. 
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PROGRAM AGENDA at District 2 Workshop gets the attention of R. C. 
Fast, VASCO chairman; G. E. Brooke, past professional development 
committee chairman; and Edwin Ruthven, Jr., public relations chairman. 


Castomatic®, acid core, rosin core, 
aluminum, 95/5, bars, spools, solid wire, 


cake, powdered, 


pig, slab, ingot, 


drop and segment, foil, wiping 


FEDERATED SOLDERS 


There are Federated solders of every type for every purpose. 
Some are standard in composition and form, some are unique. 
All are distinguished for their superior performance assured 
by the most rigid production controls. Castomatic solders, for 
example, are machine cast by an exclusive process that elimi- 
nates harmful oxides, produces a bar solder that’s dross-free, 
fine grained, with no hard spots, voids, or soft spots. Every 
Castomatic bar of a given analysis melts at the same tempera- 
ture, guaranteeing trouble free operations. Federated also 
supplies solders to meet specialized industrial techniques. 
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Use coupon below to write for Bulletin No. 131, which lists a 
full description of all Federated solders. Or call Federated 
Metals Division, American Smelting and Refining Company, 
120 Broadway, New York 5, REctor 2-9500, or your nearest 


Federated sales office. 
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Where to call for information: 


ALTON, ILLINOIS 

Alton: Howard 5-2511 

St. Louis: Jackson 4.4040 
BALTIMORE, MARYLAND 
Orleans 5-2400 


BIRMINGHAM, ALA. 


NEW YORK CITY, N. Y. 
New York: Digby 4-9460 
PHILADELPHIA 3, PENNA 
Locust 7-5129 


PITTSBURGH 24, PENNA. 
Museum 2.2410 


Fairfax 2-1802 PORTLAND 9, OREGON 
BOSTON 16, MASS. Capitol 7-1404 

Liberty 2-0797 ROCHESTER 4, NEW YORK 
CHICAGO, ILL. (WHITING) boCUst 5250 

Chicago: Essex 5-5000 ST. LOUIS, MISSOURI 
Whiting: Whiting 826 Jackson 4.4040 
CINCINNATI, OHIO SALT LAKE CITY 1, UTAH 
Cherry 1-1678 Empire 4.3601 


CLEVELAND, OHIO 
Prospect 1-2175 


DALLAS, TEXAS 


Atwater 2.3340 
SEATTLE 4, WASHINGTON 


Adams 5.5034 Main 3-7160 
DETROIT 2, MICHIGAN WHITING, IND. (CHICAGO) 
Trinity 1.5040 Whiting: Whiting 826 


EL PASO, TEXAS 
(Asarco Mercantile Co.) 
3-1852 

HOUSTON 29, TEXAS 
Orchard 4-7611 

LOS ANGELES 23, CALIF 
Angelus 8.4291 


Chicago: Essex 5.5000 


IN CANADA: Federated 
Metais Canada, Ltd. 
Toronto, Ont., 1110 


MILWAUKEE 10, Wis. Birchmount Rd., 
Hilltop 5-7430 Scarborough. Phone: 
MINNEAPOLIS, MINN. Plymouth 73246 
Tuxedo 1-4109 


Montreal, P.Q., 1400 
Norman St., Lachine 


NEWARK, NEW JERSEY \ 
Phone: Melrose 7-3591 


Newark: Mitchell 3-0500 


ATED METALS DIVISION 


Federated Metals Division 
American Smelting and Refining Company 
120 Broadway, New York 5, N.Y. 


Please send me Bulletin No. 131, “Federated Solders.” 


SAN FRANCISCO 24, CALIF. 


State. 


(eS —_——— Ss Oro 
| 

| 

I 

| 

! 

I Name 

| 

Company 
! Address 

I 

! City 

! 

i 

. 


19 


Industry: News In Brief 


Enjay Expands in Texas 


New York—The Enjay Chemi- 
cal Co. is expanding production of 
orthoxylene at its Baytown, Tex., 
plant, with an eye to selling it as 
a substitute for naphthalene. 

Because of a shortage of naph- 
thalene in recent months, Enjay 
says many producers of phthalic 
anhydride, a chemical used in 
plastics and protective coatings, 
have turned to orthoxylene to 
supplement their raw material 
supply. 

Enjay believes it can continue 
to sell orthoxylene in the sizable 
and growing phthalic anhydride 
market at prices that will com- 
pete with naphthalene. 

Plant capacity will be in- 
creased from 44-million lb. to 
72-million Ib. annually by the 
end of this year. Capacity can be 
expanded to 165-million lb. if 
demand increases, the company 
says. 


Gates Doubling Output 


Nashville, Tenn.—A $1.5-mil- 
lion expansion program is under 
way at the Gates Rubber Co. 
here, aimed at doubling tire out- 
put. 

Recently installed were two 
machines for making dual bead 
truck tires. Eight more machines 
are on order and expected to ar- 
rive by fall. The new equipment 
is expected to bring daily tire out- 
put to 6,500. 


Brush Opens on Coast 


Haywood, Calif.—Brush Ber- 
yllium Co., Cleveland, has opened 
a $500,000 West Coast branch 
here. The plant, located on 22 
acres of land, supplies machined 
beryllium components to aero- 
space and nuclear industries. 


Canco Opens New Plant 


Carteret, N. J.—Continental 
Can Co. has opened a new manu- 
facturing plant which will pro- 
duce two kinds of fiber drums for 
dry products. 

The 200,000 sq. ft. plant will 
make Leverpak drums with 12 
gal. to 75 gal. capacities and Sta- 
pak drums with 2 gal. to 35 gal. 
capacities. The plant is the sev- 
enth fiber drum installation for 
Continental. 


Alamac Acquires Aristocrat 


New York—Alamac Plastics 
Inc., supplier of plastic sheets, 
rods and tubes, has acquired the 
business and facilities of Aristo- 
crat Plastics Co., Newark, N. J. 

The acquisition will be oper- 
ated as a division and will serve 
as the New Jersey sales branch 
and warehouse at 23 Sussex Ave., 
Newark. 


Sparton Dedicates Plant 


Detroit—Sparton Corp., Jack- 
son, Mich., will dedicate a new 
manufacturing plant at Flora, Ill. 
this month. 

The new 62,000 sq. ft. plant 
will produce electronic products, 
stamped metal parts, and auto- 
motive accessories. The plant will 
be run by Sparton Manufacturing 
Co., subsidiary of Sparton Corp. 


De Laval, Mueller Sign Pact 


Poughkeepsie, N. Y.—The De 
Laval Separator Co. and the Paul 
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Mueller Co., Springfield have 
signed a sales and distribution 
agreement covering dairy plant 
equipment. 

De Laval will distribute and 
sell the entire line of Mueller 
dairy plant equipment in 40 
states. Mueller will handle and 
distribute its own products in 
eight Midwestern and Southern 
States. 


New Twin Coach Division 


Buffalo—The Twin Coach Co. 
has disclosed plans to set up a 


new manufacturing operation 
for non-aircraft production work. 

The operation will be in Wav- 
erly, southeast of Elmira, N. Y. 

The company announced the 
formation of a Special Products 
Div. to operate the 48,000 sq. ft. 
plant in Waverly. 


Bradley Moves 


New Haven, Conn.—Bradley 
Semiconductor Corp., formerly 
Bradley Laboratories, Inc., has 
moved into new headquarters at 
275 Welton St., Hamden, Conn. 


The company manufactures 
silicon, selenium, and copper ox- 
ide rectifiers and rectifier assem- 
blies and other parts used by the 
electronics and missile industries. 


Fetter Plant On Stream 


Jeffersonville, Ind.—New ex- 
trusion plant facilities of Fetter 
Bros. Aluminum Mfg. Co. are 
now in full operation. 

A company spokesman said 
the facilities provide 215,000 sq. 
ft. of manufacturing space “for 
extruded components in our own 
building products line and will 
also permit us to expand our serv- 
ice to other building product 
manufacturers.” 


Veeco Drops Distributor 


New Hyde Park, N. Y.— 
Veeco Vacuum Corp., designer 
and manufacturer of leak detec- 
tion and high vacuum equipment, 
has dropped its West Coast dis- 
tributor in favor of direct com- 
pany sales. 

The firm has opened its first 
Western offices with a branch at 
2701 Spring St. Redwood City, 
Calif. A spokesman said, “The in- 
stallation will provide much 
needed engineering assistance 
and factory service for our cus- 
tomers in 11 Western states, 
especially our customers in the 
electronics, missile and aircraft 
industries.” 


PROVEN 
CAPABILITY 


If it’s a military ground handling problem, 


Fruehauf can handle it! 


The capability to handle the many and varied problems that 
arise in the design and construction of space age ground 
handling equipment requires experience—proven Fruehauf 


experience! 


Fruehauf’s capabilities have been demonstrated over a 
number of years on an almost staggering number and variety 
of ground handling projects, ranging from new concepts in 


launching mechanisms to nuclear reactor transporters. 


Whatever your ground handling problem may be, it will pay 
you to take advantage of the proven capability of Fruehauf— 
America’s most trusted and experienced designer and devel- 
oper of precision space-age ground handling equipment. 

Phone or write for a Fruehauf representative to give you 


complete details . . . or write for fast facts on available 


facilities. 
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MILITARY EQUIPMENT DIVISION — DETROIT 32, MICH. 


MISSILE PRODUCTS DIVISION — LOS ANGELES 58, CALIF. 
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Calumet & Hecla Goes Into Space-Age Metals 


Chicago—Calumet & Hecla, 
Inc., will build a new $1.6-million 
manufacturing center for produc- 
tion of special metals at Inkster, 
Mich., next year. 

Zirconium and titanium have 
been scheduled as the first metals 
to be produced when the 60,000- 
sq. ft. facility is completed next 
January. 

H. Y. Bassett, C&H president, 
said the new facility, which will 
be operated by the company’s 
Wolverine Tube Div., will limit 
initial production to tubes with 
outside diameters of up to 2% in. 
and rods with diameters of up to 
2 in. He said other finished forms 
may be added to the line in the 
future. 

The company has been produc- 
ing zirconium and titanium prod- 
ucts in a laboratory pilot plant 
for five years, Bassett, said. But 
rapidly expanding demand for 
these products prompted the com- 
pany to begin full-scale produc- 
tion. 

Basset said this demand, cen- 
tered primarily in defense, elec- 
tronic, chemical, and petrochemi- 


Mead Develops System 
For Economical Printing 


Of Color on Containers 


Dayton, Ohio—Mead Contain- 
ers, division of The Mead Corp., 
has developed a new economical 
way of printing color on shipping 
containers. 

Company officials say buyers 
now will be able to specify multi- 
color on jobs formerly limited to 
two colors because of high print- 
ing costs. 

The new system, called the 
Corr-Lure process, applies as 
many as 12 matched colors. Offi- 
cials report “significant savings” 
in both printing plates and press 
time. 

Plate cost is the same as for a 
set of two-color plates, and the 
printing cost is only “moderately 
more” than a two-color run be- 
cause of longer setting up and 
slower press times. 


Celanese Plans to Double 
Acrylate Output in Texas 


New York—Celanese Corp. of 
America plans to double the 
acrylate ester output of its 
Pampa, Texas plant. 

The facilities, which are ex- 
pected to be completed before 
the end of this year, will have 
a capacity for producing more 
than 14-million Ib. annually of 
2-ethylhexyl acrylate, butyl 
acrylate, and glacial acrylic acid. 

The expansion, according to 
J. H. Worth, president, is 
prompted by the rapidly growing 
market for higher acrylates in the 
paint, paper, textile, and rubber 
industries. 


New Magnesium Facility 


Tulsa, Okla.—Standard Mag- 
nesium Corp. has opened a new 
plant here for the manufacture of 
magnesium and aluminum extru- 
sions. 

The 26,000 sq. ft. facility, 
which houses such new equipment 
as a 1,500-ton extrusion press, 
will turn out standard as well as 
custom-made extrusions. Stand- 
ard also operates a magnesium 
smelter here. 
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cal industries, should provide the 
new C&H facility with some $2- 
million in sales by 1962. 

He called titanium “a natural 
competitor to stainless steel,” and 
predicted that “whenever titanium 
prices are reduced to a point 
about double those of stainless 
steel, titanium will replace stain- 
less for many uses, particularly in 
tubular applications.” 

In addition to its lighter weight 
and greater corrosion resistance 
than stainless, titanium also is 
about half the weight of copper 
and roughly 40% stronger. These 


properties, combined with its re- 
sistance to oxidizing solution, has 
furthered its popularity in the 
chemical, petrochemical, and air- 
craft industries. 

Zirconium, however, has been 
limited to nuclear applications, 
Bassett said. 

“Although nuclear reactor ap- 
plications are expected to con- 
tinue as a prime market for this 
metal,” he said, “we foresee ex- 
tensive commercial applications 
for zirconium—particularly in the 
chemical and petrochemical in- 
dustries.” 


INSPECTION: Technicians go over 700-ton extrusion press to be used in 
Calumet & Hecla‘s new special metals fabricating plant at Inkster, Mich. 
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MEN WHO BUY VALVES for heavy-duty service 
quickly see the plus values in O-B plug type valves. Union ring 
reinforces centerpiece joint—stainless steel seat and plug are 
O-B-500-hardened—plug is self-leveling. Really rugged globe 
and angle valves that lick your toughest problems! Ask your 
distributor for the valve in the orange-and-black box, 


OHIO BRASS COMPANY ¢e Mansfield, Ohio 
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Profitable Reading for P.A.s 


New Books 


New New Psychology of Selling, by 
Melvin S. Hattwick. Published by 
McGraw-Hill Publishing Co., 330 W. 
42nd St., New York 36, N. Y., 276 
pages. Price: $5.95. 


This book, a study of basic 
ways of “selling the P.A.”, gives 
you a good insight into how the 
sales pitch operates. 

Countering objections with 
selling motives, convincing the 
customer that now is the time 
to buy, slanting the presentation 
to the prospect’s natural buying 
process are all presented with 
specific examples and case his- 
tories to show you how this new 
technique is used. 

The author, whose selling ex- 
periences range from door-to- 
door selling to counseling top 
managements on multimillion 
dollar marketing plans, draws 
liberally on his experiences and 
those of topnotch salesmen. 


Organizing Your Job In Manage- 
ment, by Carl Heyel. Published by 
American Management Asso., 1515 
Broadway, New York 36, N. Y., 208 
pages. Price: $5.25. 


This book tells the executive 
how to analyze his work habits, 
get the most out of meetings and 
conferences, delegate assignments 
effectively, and organize his de- 
partment for maximum produc- 
tivity. 

The various topics discussed 
include: effective business con- 
ferences, guides to better com- 
munication, practical steps to- 
ward self-organization, issuing 
subordinates’ assignments, etc. 


From ate cnsstttinnenianiniais 
Manufacturers 


Computer Dictionary 


Defines 82 terms used in in- 
dustrial process computer lan- 
guages. Also explains how a proc- 
ess control computer functions, 
the binary coded decimal system, 
mnemonic code, etc. (23 pages). 
Minneapolis-Honeywell Regula- 
tor Co., Industrial Div., Philadel- 
phia, Pa. 


Thrust Bearings 


Describes cylindrical roller pre- 
cision thrust bearings. Gives de- 
tailed information on dynamic 
and static bearing capacities, new 
sizes of crane hook bearings, etc. 
Bearings feature retainers made 
of specially developed ferrous ma- 
terial. Catalog PT-659 (28 
pages). Rollway Bearing Co., 
541 Seymour St., Syracuse, N. Y. 


Forged Tools 


Lists over 800 automotive and 
industrial tools including com- 
bination wrenches, ratcheting box 
wrenches, hex nut drivers, pliers, 
hammers, hacksaws, cutters, flar- 
ing tools, pry bars, screw ex- 
tractors, plus tool sets of all types, 
plastic hose nozzles and utility 
boxes, etc. Catalog No. 12 (44 
pages). Vichek Tool Co., 3301 
E. 87th St., Cleveland 4, Ohio. 


Tubing Tools 


Describes over 75 Imperial 
tools and kits for tubing work— 
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cutting, flaring, bending, reaming, 
swaging, refacing, sizing, etc. 
Also gives information on test 
caps and plugs, air nozzles, ma- 
chinery cleaners, drum faucets, 
etc. Catalog No. 3121 (32 
pages). Imperial Brass Mfg. Co., 
6300 W. Howard St., Chicago 48, 
Til. 


Metal Working Presses 
Describes company’s line of 


metal working, hydraulically op- 
erated presses for punching, 


shearing, forming, notching, 


bending, riveting, etc. Also de- 
scribes tooling for hand and 
power-operated units, portable 
and bench-mounted, hand-op- 
erated punches and presses, etc. 
Catalog No. 60 (56 pages). W. 
A. Whitney Mfg. Co., 636 Race 
St., Rockford, Ill. 


Truck Directory 


Lists all Ford heavy-duty truck 
dealers for sales and service re- 
ference. Also lists address and 
telephone number of 36 district 
sales offices. (30 pages). Truck 
News Bureau, Ford Div., Ford 
Motor Co., Rotunda Drive at 
Southfield Road, P. O. Box 608, 
Dearborn, Mich. 


Batteries 


Contains descriptive data on 
Plante battery including discharge 
characteristics, engineering speci- 
fications, dimensional data on 
battery racks, etc. (6 pages). 
Gould-National Batteries Inc., 
Trenton, N. J. 


Steel Tubing 


Lists characteristics of steel 
tubing—seamless and welded 
round, square and rectangular— 
for mechanical, hydraulic cylin- 
der, fluid line, and structural ap- 
plications. Includes size range, 
wall thickness, stock lengths, 
finish, and machinability informa- 


tion. Tech. Bulletin 12-10 (4 
pages). Joseph T. Ryerson & Son, 
inc., Box 8000-A, Chicago 80, 
Til. 


Radio Communication 


Describes radio frequency al- 
locations and the various com- 
binations of two-way radio pos- 
sible in each frequency. Also 
discusses the difference between 
tubed equipment and transistor- 
ized models. Covers amplifiers, 
portable two-ways, desk-type sta- 
tions, remote control, etc. Bulletin 
ECR-497B. (24 pages). General 
Electric Communication Products 
Dept., P. O. Box 4197, Lynch- 
burg, Va. 


METALOGICS* IN 


Flame-cut plates 


cut costs 


HIGH REJECTS: Use of flat steel cast- 


Look at these random examples and see how Ryerson Meta- 
logics sparks real savings by continually searching for and 
suggesting new materials, methods and techniques. 

The broadest experience anywhere combines with the widest 
range of stocks available to offer you unbiased recommenda- 
tions on the best material for any job—be it steel, aluminum 
or plastics. Always the right metal-fabricating machine, too— 
for Ryerson is the nation’s largest distributor. 

Your Ryerson representative is ‘‘Metalogics-trained’”’ to 
help you value-analyze selection, fabrication and application 
problems. Get his constructive ideas soon, and see how he 
can help you select and apply material from our vast stocks. 


ings for valve bodies, with I. D. ranging 
from 4” to 60’, accounted for increases 
in costs for this manufacturer. Pat- 
tern costs rose because of numerous 
changes... rejects were high due to 
porosity and other casting faults that 
showed up only after machining. 


HIGH QUALITY: Ryerson recom- 
mended using flame-cut plates ranging 
in thickness from 1” to 8”. Results: 
greater production flexibility, faster 
delivery, lower cost and a stronger 
product for this high-pressure service. 
Tight Ryerson quality control deliv- 
ered plates of exceptionally clean sur- 
face to exact thickness of finished 
product, requiring little machining. 


Machine cut rings 
solve problem 


PLATES REQUESTED: Ryerson was 
asked to bid on supplying 4” Type 
410 stainless in 274%” square plates. 
Material was to be used for orifice 
plates for 16” burner, subjected to ele- 
vated temperatures. 

RINGS RECOMMENDED: Going be- 
yond material specs, the Ryerson 
representative found that the customer 
intended to cut plate into 27%’- 
diameter rings with 13.120” bore—and 
then mill 12 slots in outer diameter 
for expansion relief. Knowing the ap- 
plication, Ryerson recommended sup- 
plying machine-cut rings in which slots 
could then be punched rather than 
milled. Production savings enabled 
switching to Type 304 at less cost than 
Type 410 with slots milled. 


It’s the ‘‘Metalogical” thing to do. 


*The Ryerson science of giving optimum value for every purchasing dollar. 


Saved: 


$100 per 


thousand 


PROBLEM: Muffler manufacturer re- 
quired accurately finished mounting 
plates made from 3%" x 3” bar. Cutting 
bars to size, burning 134” x 2” holes and 
drilling four 19/32” holes proved time- 
consuming and expensive. 

SOLUTION: Ryerson recommended 


Suggestion 


saves 85% 


5.438 030 


that they eliminate cutting, burning 
and drilling operations by stamping 
the part from Ryerson forming-quality 
plate. One operation instead of three 
cut costs $100.00 per thousand pieces 
and quickly justified the small initial 
investment in dies. 


ASKED FOR: Customer wanted 1” 
hot rolled plate to cover about 80’ of 
24” open trench. Plate was to be cut 
into 24” x 27” segments—each contain- 
ing 900 %” holes to filter the product. 
RECOMMENDED: After studying 


application and cost, Ryerson recom- 
mended a design combining perforated 
light plate, formed to channel shape, 
and grating for structural support. 
Ryerson experience and imagination 
saved 85% of the original cost. 


Soft touch on fabricating sheets 


THE NEED: Cold rolled sheets that 
would take severe forming and retain 
smooth, dull surface for high lacquer 
finish. Sheet quality was found on in- 
spection to vary widely from one ship- 
ment to the next, causing variations 
in forming and finishing operations 
... high reject rate. 

THE ANSWER: The Ryerson repre- 
sentative showed how our stringent 
quality controls would assure consist- 
ent quality on every shipment so that 
forming and finishing could be stand- 
ardized for better results... lower 
production cost figures. 
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The Case 
of the 
Dingy Hinges 


ee spi 


The purchasing agent for a furniture manufacturing company 
contracted for a supply of door hinges, handles, and wall brackets 
for the do-it-yourself trade. All were to be uniformly polished 
in accordance with a sample provided by the hardware manu- 


facturer. 


When delivery was made, it was discovered that some lots 
weren’t quite the same color as the sample and others didn’t 
have the smooth finish that was expected. None was too bad 
to be used. However, the furniture manufacturer was featuring 
his cabinets and bookshelves as interchangeable units; unless all 


Buyer and Supplier Disagreed Over the Finish: 
Arbitration Helped Bring Peace Between Them 


Production 
upped 30% 


BEFORE: Job shop was using MT 
1015 tubing in the manufacture of this 
coupling. Machinability was satisfac- 
tory, but rising costs of operation led 
to a search for ways to economize. 


AFTER: Careful study by the Ryerson 
representative brought about a change 
in material. He recommended using 
Ledloy® 170 tubing, which increased 
machining speed to 170 s.f.m. and 
stepped up production 30%. Ryerson’s 
stocks include the widest range of fast 
machining alloys—types and sizes to 
fit your every need. 


PVC 
cuts costs 50% 


OLD way: A screw machine shop 
used nylon in the manufacture of nip- 
ple adapter and coupling nuts—until 
a Ryerson representative came on the 
scene. 


NEW WAY: At his suggestion, they 
changed to Ryertex-Omicron PVC— 
cut costs 50%. PVC machined better 
—to closer tolerances, with improved 
finish . . . ran faster without ‘‘gum- 
ming.’’ Note exact cutting of threads 
and barbs. Threads fit perfectly. 


Deeper cut... ae 


better — ; ) 
finish ie 


SEARCH: Complicated machining of 
a carbide grade gear shaft included 
cuts up to 4%”. It was discovered that 
required machining was too slow with 
the steel chosen for the job. 

ANSWER: Rycut® 40 was recom- 
mended by the Ryerson representa- 


New 


method and 


material, | 
| 


results 


OLD: Rows of vertical aluminum grid 
members were attached to an alumi- 
num base plate by notching the grid 
members and welding. (2024-T3 alu- 
minum plate was used.) However, 
upon cooling, welds fractured—caus- 
ing a high reject rate on this assembly. 
New: A Ryerson representative sug- 


METALOGICS 


tive. This free machining alloy fit the 
situation perfectly. The company 
found that Rycut 40 machined at 250 
s.f.m., gave a better finish, increased 
tool life, and lowered total per-piece 
cost. An alloy in the Rycut series may 
well lower your costs. 


gested undercutting the base plate (as 
shown) instead of the grid members. 
This exposed a greater area to heat and 
permitted a larger deposit of weld 
material. Another Ryerson suggestion: 
change material to 5052-H34 alumi- 
num, which responds better to welding 
operations. 


Longer- 
wearing 
bearing 


6-DAY LIFE: The sheaves that guide 
the enormous digging buckets of under- 
water dredges take a very severe load. 
Bronze bearing in the sheaves had to 
be replaced every four or five days. 


5S MONTHS, SO FAR: After discuss- 
ing the problem with a Ryerson man, 
the chief engineer decided to try a 
bearing made of Ryertex. The change 
was made, and five months later hardly 
any wear was noticeable! With its low 
friction coefficient, Ryertex is nonbind- 
ing, even on itself. 


2 metalworking machines 


for the price of 1 


A fabricator of stainless steel kitchen 
equipment was recently in the market 
for a new squaring shear. The one 
under consideration had a gap-type 
frame which would enable him to do 
an important notching..operation— 
necessary for certain sink tops. After 
careful study, a Ryerson machinery 
specialist recommended two pieces of 
equipment instead of one at no in- 
crease in total cost. The first, an under- 
driven shear. The second, a universal- 
type sheet metalworking machine that 
would do the required notching, plus 
many other jobs—adding versatility to 
the entire operation. 


STEEL—carbon, alloy, and stainless steel 
—bars, structurals, plates, sheets and 
Strip, tubing, etc. 

ALUMINUM —sheet (including new 
building sheet), plate, coils, rod and bar, 
tubing and pipe, building products, etc. 
INDUSTRIAL PLASTICS—Ryertex- 
Omicron PVC in all forms. Also Ryertex® 
laminated phenolic plastics for bearings. 


the hardware was uniform in appearance, a customer buying a 
piece now and adding another later wouldn’t be sure of ending 
up with a matching set. 

The hardware manufacturer denied that any of this concerned 
him. There were enough sets of hinges and door handles of every 
shade and condition to permit easy manufacture and delivery of 
matched sets, he said. Furthermore, he added, he had never been 
cautioned about future interchangeability. 

With the parties in disagreement, there were several courses 
of action that seemed possible. One was to return the hardware 
and let breach of contract suits determine who was right. 

But aside from other considerations, this solution would have 
caused the furniture company to be late with its own deliveries. 


Another alternative was to re- 
finish the hardware, use it, and 
then sue for a price allowance to 
compensate for extra costs. But 
whether a four-square decision 
on the technical facts would come 
from such an action was doubt- 
ful. 

Finally, the parties agreed to 
put these questions before three 
arbitrators selected from the 
panels of the American Arbitra- 
tion Association: 

(1) Did the shipment of hard- 
ware conform to the require- 
ments of the contract? 

(2) If the shipment did not 
conform, what price allowance 
was the furniture company en- 
titled to for extra work required 
to bring the hardware to contract 
specifications? 

In order to avoid delays in 
production, the parties also 
agreed to impound a representa- 
tive number of lots for examina- 
tion by the arbitrators. 


What's Your Answer? 

If you sat a member of 
the arbitration panel on _ this 
case, how would you adjudi- 
cate the issues? Was the sup- 
plier at fault? Was there an 
implied warranty beyond the 
stated guarantee? Was_ the 
buyer negligent in use of the 
equipment? 

Make your own decision. 
Then turn to page 27, and see 
how expert arbitrators solved 
“The Case of the Dingy 
Hinges.” 
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that other readers can supply 


mass 
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that other readers can use— 
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File 
Holds Tab Cards 


Six-drawer steel tab card 
file features  nylon-glide 
drawers and compact design. 
Unit is 1644 in. wide, 12% 
in. high, and 24% in. deep. 
The file can interlock with a 
companion 2-drawer model, 
and its drawers are exchange- 
able with those of the latter. 

Price: $17 to $19. De- 
livery: immediate. 

Dolin Metal Products, 
Inc., 315 Lexington Ave., 
Brooklyn 16, N. Y. (PW, 
8/15/60) 


Transistors 
Fire Rectifiers 


Silicon unijunction transis- 
tors for solid state relay, 
triggering and switching cir- 
cuits in electronic equipment 
have minimum valley point 
current of 8 milliamp. 

Price: $3.05 to $3.60 each 
(in quantity). Delivery: im- 
mediate. 

General Electric Co., 
Semiconductor Products 
Dept., [Electronics Park, 
Syracuse, N. Y. (PW, 8/15/ 
60) 


Duct Heater 
For Process Use 


Duct unit heats air or 
gases at high pressures, ve- 
locities, and temperatures, 
and is recommended for 
large-scale drying opera- 
tions, heat treating, and 
annealing. The heater is con- 
structed of highly com- 
pressed alloy sheath tubular 
elements mounted in a steel 
flange. 

Price: $35 to $350. De- 
livery: 4 wk. to 3 mo. 

Vulcan Electric Co., 88 
Holten St., Danvers, Mass. 
(PW, 8/15/60) 


Printer 
Saves Time 


Printer uses quick-drying 
ink on knock-down corru- 
gated containers, allowing 
immediate handling of 
printed boxes. The device 
prints all panels on the top 
side of a box in one color 
and features automatic hop- 
per feed and variable speed 
drive. 

Price: $8,500. Delivery: 
approx. 1 mo. 

Bostitch, Inc., Container 
Machinery Div., 2018 Briggs 
Dr., East Greenwich, R. I. 
(PW, 8/15/60) 
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Rectifiers 
Take Solder Mounting 


Silicon rectifiers for solder 
mounting are welded, her- 
metically-sealed, and nickel- 
plated. Units, in standard or 
reverse polarity, are avail- 
able with peak inverse volt- 
ages from 50 to 400, in series 
ratings of 10, 15, 25, and 
35 amp. d-c at 150 C. 

Price: 85¢ (10 amp., 50 
piv) to $4.50 (35 amp., 400 
piv), in lots of 500. De- 
livery: 3 to 4 wk. 

Syntron Co., Semiconduc- 
tor Div., Homer City, Pa. 
(PW, 8/15/60) 


Holder 


Has Clamp Assembly 


Magnetic holder, used 
with portable light and 
socket, becomes a light fix- 
ture On an exposed steel sur- 
face. Holding power of the 
device is over 60 lb. on % 
in. steel on a “lift” rating 
basis. The unit works with 
sheet steel or with welding 
electrodes. 

Price: $6.75. Delivery: im- 
mediate. 

Daniel Woodhead Co., 
15 N. Jefferson St., Chicago 
6, Ill. (PW, 8/15/60) 


Tube Sleeving 
Shrinks To Fit 


Polyolefin tubing and 
sleeving material shrinks 
when heated to 275F to 
form strong bond over regu- 
lar or irregular shapes. 
Flame-retardant material is 
recommended for insulating 
terminals, connectors, wire 
and cable, conduit, hose. 

Price: $16 (size 24) to 
$37.30 (size 4) per 100 ft. 
Delivery: immediate. 

Anaconda Wire & Cable 
Co., Dept. EFL, 25 Broad- 
way, New York 4, N. Y. 
(PW, 8/15/60) 


Lubricator 
Meters Oil 


Lubricator runs on pres- 
sure variations, indepen- 
dently of air flow rate or flow 
period duration. Outlet of 
oil delivery line may be lo- 
cated where desired, elimi- 
nating need for auxiliary 
pressurized oil supply. Unit 
delivers a metered amount 
of oil at desired flow rates. 

Price: $24 to $54 (% in. 
or % in. lubricator). De- 
livery: 1 wk. 

Hannifin Co., Dept. 354, 
Des Plaines, Ill. (PW, 8/15/ 
60) 


August 15, 1960 


New Products 


Packing Paper 
Stops Corrosion 


Volatile corrosion-inhibitor 
paper protects non-ferrous 
metals (including copper, 
brass, bronze, and cadmium) 
from tarnish and oxidation 
even in intensely humid or 
extremely corrosive atmos- 
pheres. The paper is avail- 
able in sheet or roll form in 
widths to 60 in. 

Price: 12¢ per sq. yd. De- 
livery: 1 wk. 

Daubert Chemical Co., 
4700 S. Central Ave., Chi- 
cago, Ill. (PW, 8/15/60) 


Pump 
Gives Flexibility 


Hydraulic axial piston 
pump gives heavy duty serv- 
ice in high shock load sys- 
tems. The device comes in 2 
models: 22 gpm at 6,000 psi, 
or 29.5 gpm at 3,000 psi, at 
an operating speed of 1,800 
rpm. Integral check valve de- 
sign permits direct flow path 
from inlet to outlet. 

Price: $950. Delivery: im- 


mediate. 

Dynex, Inc., 77 Dynex 
Dr., Pewaukee, Wis. (PW, 
8/15/60) 


Time Switch 
Controls Steam 


Time switch for high- 
pressure steam systems opens 
motorized valves to permit 
gradual steam entry. The de- 
vice is double-pole, double- 
throw, and is available with a 
control allowing omission of 
operation one or more days 
per week without change in 
master program. 

Price: $43.95. 
3 wk. 

Tork Time Controls, Inc., 
Heating Controls Div., 100 
Grove Si., Mount Vernon, 
N. Y. (PW, 8/15/60) 
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Welding Terms (Part II) 


Peening: the mechanical working of 
metal with hammer blows. 

Radiography: the use of radiant en- 
ergy in X-ray or gamma ray form for 
non-destructive metals examination. 

Reversed polarity: an arrangement 
of arc welding leads using the work as 
the negative pole and the electrode as 
the positive pole in the arc circuit. 

Root of weld: the point where the 
bottom of a weld intersects the base 
metal surface. ; 

Root opening: the separation be- 
tween the members to be joined, at the 
root of a joint. ; : 

Slag inclusion: non-metallic solid 


matter located in weld metal or be- 
tween weld metal and base metal. 

Straight polarity: an arrangement of 
arc welding leads using the work as 
the positive pole and the electrode as 
the negative pole in the arc circuit. 

Toe of weld: the junction between 
the face of a weld and the base metal. 

Tungsten electrode: a tungsten wire 
non-filler-metal electrode. 

Underbead crack: a crack, in the 
heat-affected zone, not extending to the 
surface of the base metal. 

Undercut: a groove, unfilled by weld 
metal, melted into the base metal next 
to the toe of the weld. (PW, 8/15/60) 


Another PURCHASING WEEK service: Price and 
delivery data with each product description. 
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Last week’s perspective discussed ultrasonic and dye penetrant nondestruc- 
tive testing. This week’s column rounds out the testing picture with a look at 
what’s new in radiographic and magnetic techniques. 


® RADIOGRAPHY (X-ray) is the oldest nondestructive testing method 
in general industrial use. It has the highest sensitivity for finding defects and 
can locate a crack only 1% to 2% of the thickness under test. X-ray and 
fluoroscope procedures vary in the way the image is viewed. Fluoroscopes 
replace the film with a fluorescent screen—make the image immediately 
available. Development of image intensifiers to brighten pictures on the 
screen has invoked much interest. Newest developments are: 


Use of Iridium 192, Cesium 137 and Cobalt 60 (rather than radium) for 
casting inspection. Better radiographic definition and lower cost of the 
isotopes has led to the switch. 


Newer compact, constant-potential X-ray units use extremely small focal 
spot to check the quality of brazed honeycomb. 


Radiography is used for inspecting small investment castings, radio tubes, 
electrical assemblies, bimetalic assemblies (for homogeneity), and airborne 
assemblies (for fatigue cracks). 


Filmless radiographic inspection for welded pipe is utilizing image intensi- 
fiers and closed circuit TV. 


Units measure coating thickness by determining back scattered penetrating 
radiation. Sensitivity of 4% of plate thickness is reported. 


Radioactive tracers in quality control labs can determine factors influenc- 
ing piston wear. 


Production radiography of 10 in. thick sections has been reported. 
Mobile 1 Mev X-ray units are in use. 


® MAGNETIC testing differs from all other nondestructive methods in 
one basic respect: It can only be used with ferrous materials. Magnetic sys- 
tems operate on the principle that an internal defect in a material will change 
its magnetic properties. Tests make use of (1) the magnetic field of the 


material under test, or (2) ability of part to attract small iron particles to 
pinpoint defects. 


Magnetic systems find wide use for discovering defects in materials with 
a homogenous section—such as wires, rods, tubes and rails. They can find 
defects far below the surface and can be used for rapid, continuous testing. 
In the first method, sensitive instruments are used to measure changes in 
flux on the surface of the part; in the particle system, high leakage flux 
around any internal defect draws the small particles together, pinpointing 
the troublespot on the surface. Newest developments include: 


Suspension of magnetic particles in water with a wetting agent added— 
rather than in oils. 


Compilation of a set of recommended practices for magnetic particle 
testing through efforts of the ASTM. 


Commercial use of eddy current devices and data for hardness testing. 


Eddy current testing of tubular products (thin wall) is now routine. Meth- 
ods of calibration and locking-in instruments have been specified. 

Prepunched cards are being used for standardizing and adjusting equip- 
ment and rejection characteristics. 

Commercial eddy current equipment for automatic evaluation of seam 
depth in pipe and couplings. 


Automatic equipment for evaluation of depth seam in hot rolled semi- 
finished steel billets. 


@ While ultrasonic, dye penetrant, radiography, and magnetic methods 
account for the vast majority of nondestructive testing work—several other 
specialty tests are now in use. Some of the most promising are: 

The use of heat sensitive coatings and paints to determine thickness 
variations. 


Stress analysis by means of polarized light on the part, rather than on 
a plastic mock-up model. 


Detection of defective portions in heated structures by means of infrared 
photography. 
. . . 


© Long-heralded “lubeless chassis” will make U.S. debut with the 1961 
model year. Ford, Mercury, and Continental are reported to have incorpo- 
rated new system that factory-seals joints—eliminating all lubrication for 
period estimated by one expert at “two years to life of the car, depending 
on local conditions.” Ford system uses special seals to extend lubricant life— 


it doesn’t use nylon or teflon bearings that have been tried experimentally 
on test models. 
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the first acid test 
Was @ gasser... 


The first acid test choked us up and confirmed that acid is tough 
on any roller chain. 

But the final ‘“‘acid” test—the user test for strength and wear 
life—told us you can’t find a better roller chain than Rex. The 
reason, of course, is Rex quality materials, modern heat-treat 
techniques, and precision construction. Ask any user. 

Ask your Rex Distributor or District Sales Engineer for the 
Rex Quality Story. CHAIN Belt Company, 4702 W. Greenfield 
Ave., Milwaukee 1, Wis. In Canada: CHAIN Belt (Canada) 
Ltd., 1181 Sheppard Ave. East, Toronto. 


CHAIN BELT COMPANY 


REX iS BEST...IN THE USER TEST 
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Valve 
Handles Small Flow 


Valve controls flow of ex- 
tremely small amounts of 
liquid or gas. Pressure rat- 
ings of the device range up 


Silencers 


Control Noise Level 


Silencers are available to 
meet maximum, average, or 
non-critical noise elimination 


requirements, in controlling 
sound from engine intake or 
exhausts, blower intakes or 
discharges, vacuum pump 
discharges, compressor in- 
takes, or steam or air vents. 
Price: $19 (i-in. throat) 
to $5,050 (30-in. throat). 
Delivery: immediate to 4 wk. 
Universal Silencer Corp., 
P. O. Box 268, Li 
IH. (PW, 8/15/60) 


to 10,000 psi. At 5,000 psi 
the valve can be throttled 
from 3 copm to 5 gpm. Flow 
seals are Teflon, synthetic 
rubber, or stainless steel. 

Price: $42.50 up. Deliv- 
ery: 10 days. 

General-American Valve 
Co., P. O. Box 444, Corona 
del Mar, Calif. (PW, 8/15/ 
60) 


Arbitration Decision 


In the case of the “dingy 
hinges” (p. 23), the arbitra- 
tion board rendered an award 
in favor of the hardware man- 
ufacturer. 


The total shipment con- 
tained only three variations of 
colors and finishes. That was 
enough for convenient produc- 
tion and delivery of matched 
sets of cabinets and book- 
shelves on original orders. 
Failure to make it clear that 
future interchangeability was 
a problem was apparently de- 
cisive in tipping the scale 
against the furniture manu- 
facturer. 


But in a sense both sides 
won, for their business diffi- 
culty was resolved in a prac- 
tical way, without undue loss 
of time or money by either, 
and without risking the possi- 
bility that the case might be 
decided in court without a real 
answer to the two questions 
that really concerned both par- 
ties. 


The American Arbitration 
Assn. is a private, nonprofit 
organization that helps busi- 
nessmen and management and 
labor find peaceful, fairminded 
solutions to their quarrels. 
Many contracts between buy- 
ers and vendors contain a 
“future dispute arbitration 
clause” directing that any con- 
troversy or claim be settled in 
accordance with the rules of 
AAA, 


Services of the Association 
in adjudicating disputes are 
available in key business and 
industrial centers across the 
country. 


For further information 
contact the AAA at its main 
headquarters, 477 Madison 
Ave., New York 22, N. Y. 


TICE B. WOODCOCK, PURCHASING AGENT, THE OKONITE COMPANY, PASSAIC, N. J., says: 


WHERE-TO-BUY 


SPACE UNITS: 1-6 inches 
RATES: $90.90 ner edveriiting. inc 
Vr ? 


“The Yellow Pages makes our purchasing easier... 
sia” ape “cmon "ond our scrap-selling more profitable!” 


“We depend on the Yellow Pages for such day-to- partment dispose of scrap more profitably. Thanks 
day matters as locating well-diggers, renting snow _to the directory, we’ve located metal buyers who 
plows, finding special machinery and parts. And _ pay thousands of dollars for what a general scrap 
in emergencies, the Yellow Pages is a life-saver! dealer would give only $50!” 

Recently, it helped us locate someone we needed 
immediately to clean out two oil tanks. We found 
just the right person in minutes! 


NCR (No Carbon Required) BILLS 
OF LADING and MESSAGE FORMS 


Costs no more than old-fashioned, 
messy carbon forms. Send for Free 
Samples Now! 


Allied Mfg. Co.,127 $.3rd St.,Lovisville 2, Ky. No matter what you want to buy or 
sell, turn to the Yellow Pages first 


to find it fast .. . to sell it profitably! 
“The Yellow Pages also helps our purchasing de- America’s Buying Guide for over 60 Years! 


This WHERE-TO-BUY section is a spe- 
cial classification for advertisers de- 
siring advertising of new equipment, 
services or merchandise in space units 
smaller than the minimum run of 
book display space. Space is avail- 
able in this section in units from one 
to six inches. For low rates, Write: 
PURCHASING WEEK 
Post Office Box 12, New York 36, N. Y. 
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Filter 


Installs Easily 


Coolant filter for machine 
tools uses rolls of inexpen- 
sive filter paper and installs 
under coolant outlet of most 
machine tools without special 
alterations or piping. The de- 
vice yields filtration down to 
10 microns. Three sizes are 
available for flow rates up to 


16 gpm. 
Price: 
Delivery: 1 wk. 


Industrial Filters Co., P. 
O. Box 160, Montclair, N. J. 


(PW, 8/15/60) 


Filter 


Gives Sharp Cut-Off 


Coaxial low pass filter is 
available with cut-off fre- 


quencies from 100 mc. 


10,000 mc. The design of 
the device assures sharp cut- 
off and high rejection in its 
stop band through multi-sec- 
tion construction. The power 
rating of the unit is 100 


watts. 


Price: $30 to $55. Deliv- 


ery: immediate to 2 wk. 

RLC Electronics, 
805 Mamaroneck 
Mamaroneck, N. Y. 
8/15/60) 


(Continued from Page 27) 


$59.50 to $94.50. 


Inc., 
Ave., 
(PW, 
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NEW SOURCES OF SUPPLY- 


WHERE? 


When you need parts, processing, assem- 
blies, we can locate new sources for you. 
Northern Natural Gas Company, Omaha, 
Nebr., has catalogued for instant reference 
by electronic methods, information about 
the production capacity of thousands of 


plants in the Northern Plains. This detailed 


information has been gathered and tabu- 
lated by the private gas utilities of the area. 
Upon receipt of details regarding your re- 
quirements, we will be glad to suggest pos- 
sible qualified suppliers located in the five 
state Northern Plains Area. 


For Accurate Information about the Manu- 
facturing Facilities available in the Northern 
Plains, write Randall Klemme, Vice Pres., 
Northern Natural Gas Company, Omaha, 
Nebraska, or call WEbster 7600. 


This Unique Service Is Yours...Simply For the Asking 


SERVING THE NORTHERN PLAINS 


NORTHERN NATURAL 
GAS COMPANY 


GEWERAL OFFICES: OMAHA, NEBRASKA 


Plastic Extruder 
Handles Large Volume 


Air-cooled plastic extrud- 
ing machine for large volume 
production comes in vented 
or non-vented design and is 
available with 6 in. or 8 in. 
diameter screws. Unit in- 
cludes a resistance-band or 
cast-in heater. 

Price: $27,000 (6 in., 
without motor) and $41,000 
(8 in., without motor). De- 
livery: 14 to 16 wk. 

Modern Plastic Machinery 
Corp., 64 Lakeview Ave., 
Clifton, N. J. (PW, 8/15/60) 


Valve 
Eliminates Air 


Bleeder valve installs at 
highest point in hydraulic 
circuit to rid system of all 
air, for maximum operating 
efficiency. The compact de- 
sign of the device has no 
packings and just 2 metal 
parts. Regularly available in 
cadmium-plated steel, valve 
comes in stainless on special 
order. 

Price: $1.40. Delivery: im- 
mediate. 

Lenz Co., 3301 Klepinger 
Rd., Dayton 1, O. (PW, 

a 8/15/60) 


Product Briefs 


Quality control system connects to 
electrotinning line to record deviations in 
tin plate coil characteristics. The system 
can use existing sensing stations to gather 
data for presentation on printed ticket and 
punched paper tape. Airborne Instru- 
ments Laboratory, Deer Park, N.Y. 


Aluminum hoist assembly attaches 
easily to standard scaffolds to lift and 
position materials for fast one-man over- 
head installation. The assembly is recom- 
mended to conserve manhours in in- 
stalling fluorescent fixtures, bus-ducts, 
conduit, pipe, or sheet. Up-Right Scaf- 
folds, 1013 Pardee St., Berkeley, Calif. 


Numerical control system uses com- 
pletely static, transistorized circuitry for 
automatic machine control. The system 
controls one to five machine tool motions 
over a 999.999 in. span. Control of ma- 
chine motion is on a point-to-point posi- 
tioning basis, with a typical electrical 
accuracy of plus or minus 0.0005 in. 
Westinghouse Electric Corp., P. O. Box 
2099,Pittsburgh 30, Pa. 


Power feed drill press integrates pilot 
wheel control with clutch control to per- 
mit one-hand operation, and provides 
four feed ratios with each of five spindle 
speeds. The unit is recommended for 
metalworking production, tool shop, 
maintenance department, and model shop 
work. Rockwell Mfg. Co., Walker-Turner 
Div., Dept. 1015, 400 N. Lexington Ave., 
Pittsburgh 8, Pa. 


Automatic lubricating system continu- 
ously circulates filtered lubricant through 
machine bearings at controlled rates. 
System includes a pressure signal switch 
to prevent machine operation before de- 
velopment of proper oil pressure. Bijur 


Lubricating Corp., Rochelle Park, NJ. 
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Optical projector attaches to lathe to 
give continuous magnification for check- 
ing and direct measurement. The device 
enables the operator to see work in proc- 
ess in magnified form on screen as the 
work progresses. The units is recom- 
mended to simplify close tolerance work. 
Stocker & Yale, Inc., 44 Green St., 
Marblehead, Mass. 


Purchase 


* 
for Profit! 
Specify Chicago Molded 


This is a double-sheave for a Planet general 
purpose gear pump. It’s a component that 
must stand up under plenty of punishment, 
And it has already proved that it can take it. 
It’s molded of the remarkable new plastic, 
Delrin, designed specifically to replace die- 
cast parts. It provides excellent strength and 
toughness, resistance to temperature ex- 
tremes, abrasion resistance and dimensional 
stability. Further evidence that you always 
purchase for profit when you specify 


CHICAGO MOLDED 
PRODUCTS CORPORATION 
1020-3 Nerth Kolmar, Chicago 51, Ill. 
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(Continued from page 1) 
multiplier effect which creates 
roughly $5 for every $1 of new 
money. This is because every new 
dollar pumped into the economy 
can be loaned over again a num- 
ber of times. 

In reality, unblocking of the 
new funds, coupled with lower- 
ing of stock buying margins to 
70% earlier, put the board openly 
into an easy money position. 
Earlier this year, the Fed had 
moved to make credit somewhat 
easier, but this had been done 
through the more or less con- 
cealed movements of open mar- 


ket operations whereby the Fed- 


eral Reserve buys and sells fed- 
eral securities. 

It was apparent that the Fed- 
eral Reserve was moving early to 
try to assure that the economy 
would be bolstered through an 
injection of new funds. The board 
was severely criticized in 1957 
for waiting until a recession set 
in before loosening the purse 
strings. 

The board’s latest step also 
was expected to have a favorable 
political impact for the Repub- 
licans who are seeking to keep 
the economy at a high level 
through the election through a 
series of applied stimulants (see 


Chrysler Turns to 


Vendors for Help 


In Conflict-of-Interest Investigation 


(Continued from page 1) 
inquiry into supplier-purchasing 
relations, meanwhile, was hitting 
all levels of company officials. 

Chrysler revealed that one 
buyer—a $750-a-month em- 
ployee in the stamping division, 
had been discharged as a result of 
the inquiry being conducted by a 
New York law firm and a firm of 
Detroit accountants. 

Auto industry sources believe 
that still other names and activi- 
ties will be aired before Chrysler 
Board Chairman L. L. Colbert 
decides the situation has been 
cleaned up. 

A Chrysler spokesman said 
last week that the discharged 
buyer was let go on July 28 for 
“violation of company purchas- 
ing policies.” The specifics of the 
charge against him were not offi- 
cially disclosed, but one report 
said a vendor consulting fee was 
involved. 

When Newberg announced June 
30 that he was leaving Chrysler, 
his departure touched off a chain 
reaction of events affecting virtu- 
ally all of Chrysler’s purchasing 
activities. 

On July 5 Colbert called an 
emergency meeting of top pur- 
chasing personnel. It was learned 
they were ordered to produce all 
recent records covering transac- 
tions with vendors and to do it 
within 48 hours. 

One of the first results of the 
investigation was the disclosure 
that Newberg had “agreed” to 
pay back at least $450,000 to the 


corporation, a sum which repre- 
sented profits from interests in 


two former vendor companies, 
Press Products, Inc., which made 
door hinges, and the Bonan Co., 
which produced trim components. 
Then last week Chrysler an- 
nounced the discharge of the 
buyer who handled maintenance 
supplies for a stamping division. 
In Detroit, the most commonly 
accepted explanation of this af- 
fair now being uncovered at 
Chrysler is an unexpected twist to 
an enlightened idea. Chrysler has 
always promoted engineering 
superiority of its vehicles. Chrys- 
ler engineers, with this motiva- 
tion, occasionally insisted on 
specified vendors for components. 
Thus, a pattern was formed. 


Armco Cuts Price of 


Steel Reinforcing Bars 


Chicago—Armco Steel Corp.’s 
Sheffield Steel Division has cut 
prices of its steel reinforcing bars 
by 25¢/100 Ib., bringing the new 
base down to $5.675/100 Ib. 

The move was aimed at bring- 
ing Sheffield prices in line with 
prices in the Houston, Kansas 
City, and Tulsa markets, where 
three of the company’s plants are 
located, a company spokesman 
explained. 

In addition, the new prices will 
allow Sheffield to pass transpor- 
tation costs on to its customers in 
the lowa and Nebraska markets, 
where the company had been 
forced to absorb these freight 
charges to meet competition 
from mills shipping from Chi- 
cago and Birmingham. 
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Fed Eases Borrowing in Time for Fall Buying 


Washington Perspective on page 
4). 

The Federal Reserve in re- 
leasing the new money said noth- 
ing about these other considera- 
tions, however, but commented 
only that additional funds were 
needed at this time to take care 
of seasonal demands. 


More Than Needed 


This is normally the period 
when the business tempo quick- 
ens in preparation for the fall 
season as companies start stock- 
ing their shelves for the antici- 
pated rise in fourth quarter 
economic activity and crops go 
into marketing. 

But the board actually released 
somewhat more than would be 
needed for strictly seasonal re- 
quirements at this time. Thus, 
the action goes a long way to 
assure that money supplies will 
be plentiful to meet inventory 
needs. 

The board allowed smaller 
country banks effective Aug. 25, 
to drop their cash holding re- 
quirements to 2% of net demand 
deposits. The present rate is 4%. 
For the central city reserve 
banks, the rate was dropped 
from the present 2% to 1%, 
effective Sept. 1. These latte 
banks are the major ones and 
they set the tone for the entire 
banking community. 


Vault Cash Requirements Cut 


Some $480-million also was 
released by dropping the so-called 
vault cash requirements. An ad- 
ditional $125-million was added 
by lowering the Fed’s reserve re- 
quirements of the central banks 
a half percentage point to 17.5% 
of net demand deposits. 

In all, the Congress provided 
last year that more than $2-bil- 
lion in vault cash could be re- 
leased by July, 1962. Fed officials 


they could produce the most 


economy. 

Some $300-million in vault 
cash was released last December. 
But this still leaves the Fed with 
something more than $1.1-billion 
in vault cash funds remaining to 
be released. 

This is a new weapon available 
to the board to shoot additional 
funds into the economy fast if 
the situation demands. 


had said previously that these’ 
funds would be released when} 
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Perspec 


(Continued from page 1) 


With practically every major line aiming now for the low 
price field, former price and nameplate categories will be virtually 
useless for comparisons. That’s why fleet buyers during the 
coming model year face multiple new decisions. 

Here’s what’s happened in the low price field long dominated 
by Chevrolet, Ford, and Plymouth along with Studebaker and 
Rambler: 

®@ Mercury will abandon its most expensive series and replace 
it with a new economy line priced lower than any Mercury model 
currently offered: 

® Pontiac is expected to introduce a model with a new low 
price tag in addition to its compact Tempest. 

© Dodge already has made its move with the highly successful 
short wheelbase Dart which competed deliberately against 
Chevvy, Ford, and Plymouth. 

® DeSoto, to be reduced to a single series, will be priced as 
closely as possible to the lowest range. 

@ In addition to the six compacts already on the market, four 
new compacts about to be introduced include the Buick Special, 
Pontiac’s Tempest, Olds’ F-85, and the Dodge Lancer. 

Prices of 1961 models have not yet been revealed but are 
expected to remain in the current range. 

BUYERS’ GUIDE: Price-cutting in the electrical equipment 
industry may be bottoming out. Recent attempts by equipment 
makers to raise prices on some products fell short, but some 
move the longest perfect section and 
return it to you. 


Of the thousands of reels of tape 
tested during the past two years, over 
50% were returned to the customer 
intact, completely free of contamina- 
tion... ready for a new life of service. 
Of the remaining reels tested, many 
were returned to the customer with 
long sections of perfect tape. 


The very concept of reclaiming used 
tape stems from the confidence we 
have in the quality of our Magnetic 
Tapes. We know the quality is there 
because we have never taken for 
granted either the accuracy or the 
durability of our Magnetic Tapes. 
Every bit...of every inch...of every 
reel...of IBM Magnetic Tape...is 
tested for perfection. We leave no 
margin for error —nor should you— 
for the cost of reliable tape is insig- 
nificant when you consider the sav- 
ings which result from its use. 


Your local IBM Sales Representative 
will explain how you can save by us- 
ing tested and retested IBM Magnetic 
Tapes...and how, in many other 
ways, IBM helps you to enjoy Bal- 
anced Data Processing. 
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How one p.a. and one hacksaw blade cut the cost of installing 40,000 


feet of conduit. The man who purchased this conduit knew he would save money—on initial 
cost, on handling and installing—but, when only one hacksaw blade was required to install all 40,000 
feet, this economy became real and obvious. 

Alcoa aluminum conduit cuts easier, threads easier, bends easier than steel conduit. 


And it weighs about % as much. A 10-foot length of Alcoa 4” aluminum conduit weighs only 34 
pounds, compared to 98 pounds for steel. 


Immediate savings. Compare first-price cost with that of steel conduit and you'll see how 
favorably Alcoa aluminum conduit stacks up. When you consider other costs—cutting, bending, 


threading and installing—you’ll see why aluminum is now specified for more plant installations than 
ever before. 


Long-term economy. Once installed, Alcoa conduit goes on saving you money. It’s corro- 


sion-resistant, nontoxic, nonstaining, and keeps its good appearance through the years with only 
routine care. 


See for yourself. Heft a length of Alcoa conduit, and you'll see how important it is to consider 
aluminum for your next conduit order. Ask one of our representatives for a free sample . . . or a copy 
of the 12-page booklet “Alcoa Aluminum Electrical Rigid Conduit.” Or write to Rome Cable Division 
of Alcoa, Department 13-80, Rome, New York. 
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